













(i, imcular 


The Recognized Authority of the Trade Division of Unites 


THAT WALTHAM’S PIONEERING e 
PRINCIPLES OF MANUFACTURE 
HAVE PROVED SOUND IS EVI. * 
DENCED BY THEIR ADOPTION | * 
BOTH Tt {F UNITED STA TES , AN SN ot a 
EUROPE. : \ 4 4 
\\y ie 
* a 
Bk = , 2 
<I : 
ie t 
NIOME:I0) L 2) > 4 
STYLE NO. 5 “Satie 


PRICE $80.00 





STYLE NO. a ‘ 
PRICE $50.00 


* 







FOUNDER OF THE AMERICAN WATCH INDUGTR 





ADE ise 


WALTHA 


THE SAME INTEGRITY OF WORKMANSHIP THAT | 
HAS BROUGHT PRESTIGE TO WALTHAM FOR 
OVER THREE QUARTERS OF A CENTURY IS STILL 
A-TRADITION WHICH GOVERNS WALTHAM’S - 
2800 PRESENT DAY CRAFTSMEN. ty 


NO. 50 





STYLE NO. 6 


PRICE $50.00 


JULY @1, 1930 





A sterling service in lines 


of dignified modernity 


‘| 3S month the Gorham Company presents to the 
public through its dealers the most recent achieve- 
ment of Gorham master craftsmen, ‘““The Hunt Club,” 
the pattern of 1931, interpreting the spirit of the age ” 
in terms of aristocratic beauty and restrained mo- 
dernity. 


This new pattern has already been adopted by 
Masters of the Fox Hounds of aristocratic Hunt Clubs 
in the East, the South, and the Middle West—it is to 
be found on the tables of the Masters of The Harford 
Club at Monkton, Maryland; The Middleburg Club 
at Middleburg, Virginia; The Norfolk Club at Nor- 
folk, Massachusetts; and The Onwentsia Club at Lake 
Forest, Illinois. 





Those in your community whose tables reflect digni- 
fied smartness will be interested in a pattern which is 
modern in design, but which fits with easy grace into 
dining rooms of every period. 


“The Hunt Club” is being introduced through the 
medium of full page advertisements in “class” publi- 
cations. 


Naturally, the leaders of style will 
seek out the Gorham dealer who dis- 
plays “The Hunt Club’—and for 
these dealers the Gorham Company has 
prepared a window display the color 
of the hunt—in keeping with the 
beauty and grace of this new pattern. 
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The Retail Jeweler's Responsibility 


HE retail jeweler is in a different position from 
P'nans other merchants inasmuch as the public 

generally holds him personally responsible 
th for the quality of his merchandise and for all 
representations made in connection with advertis- 
ing or displaying the same. Unlike the dealer in 
iher lines, the manufacturer (excepting in the case 
iia few nationally advertised lines of watches and 
ilver), is practically unknown to the public and 
xcept as to such nationally advertised articles, the 
mailer is in no position to shift responsibility back 
the maker. He must assume it all. 

Therefore, the retail jeweler must not only be ab- 
wlutely conversant with the quality and character 
the merchandise which he buys, but he must use 
musual care in presenting these to the public in 
uch a way that the would-be customer understands 


aactly what he is buying. The retailer must, there-: 


fore, be meticulous in his choice of descriptive terms 
see that the customer is in no way misled. He 
annot take a description of quality given to him by 
tmanufacturer and use it without knowledge that 
ie same is true, and then shift the responsibility 
beck to the man who sold him the merchandise, 
hould difficulty arise. 

As the late Chief Magistrate McAdoo of New 
York stated some years ago to a group of jewelers 
tought before him in connection with some stamp- 
ing law cases: “Yours is a perilous business because 
th custom and law make you personally respon- 
ible for what you sell. You cannot disclaim respon- 
bility for a quality mark on the ground that the 
manufacturer put it there. The law provides that 
the seller is responsible for that quality. If it is not 
here, you and you alone are to blame.” 

An equal responsibility falls on the jeweler in 
‘mnection with his advertising and the signs used 
Inthe display of his merchandise. The fact that an 
ddvertising agent employed by him prepares the 
‘py and deems it adequate neither relieves him 





from a charge of misrepresentation nor in any way 
mitigates against the loss of reputation and prestige’ 
that will ensue should a customer believe that he 
has been cheated either legally or morally. This is 
a most important point for the dealer to consider 
because often the copywriter employed knows 
nothing about actual values or workmanship and 
may innocently and without an attempt to mislead, 
use terms or make comparisons for an advertising 
effect that are wholly improper even if they are not 
misleading. 

The excuse made by a fairly prominent jeweler 
when we called to his attention misleading adver- 
tising copy which had been the subject of complaint, 
may show the mental attitude of some jewelers in 
such circumstances, though we hope not. His 
answer was: 


“I know little about advertising and hire a 
specialist for this purpose. I do not intend ‘to 
keep a dog and bark himself.’ I am sorry for 
the mistake but it is not my fault.” 


He did not realize that his sorrow for the mis- 
take helped in no way to undo the harm that resulted 
or relieve him from the responsibility of the ad- 
vertising. Just as it is his duty to know that the 
stamping on the articles he sells represents the exact 
quality, it was equally his duty to know that the 
representations in the announcement conformed ex- 
actly to the truth. It was up to him to read and 
pass on the merits of the advertising before he 
used it. The man who is too lazy or too indifferent 
to see the importance of giving personal supervision 
to both his buying and his advertising, had better 
keep out of the jewelry business. 


Editor. 
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Globe clock by Maniere in Throne 
Room at Windsor Castle 


EWELERS who are seeking to develop in the minds 
of their customers the idea expressed in the slogan 
“A clock for every room in the house,” have an ex- 
cellent precedent to point to—a royal precedent, in fact. 





Lowis XIV clock and ped- Calendar clock in corridor 


estai in Council Chamber, of Windsor Castle 
Windsor Castle 
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Clocks of Britain's King 


His Many 


They can point to the royal family of Great Britain, be- 
cause the kings of England have, for years, been noted 
for the fact that in their homes, their castles and palaces 
clocks have had a prominent place in every important 
salon and suite. 

King George, like his predecessors, is noted for the 
wonderful collection of over 600 clocks, Windsor Castle 
alone containing about 300 timepieces and Buckingham 
Palace about 160. Recently this collection had been a 
subject of a number of articles both in English and 
American papers. One of the latest articles of this kind 
appearing in the New York Sun was devoted to the sub- 
ject of the cleaning of the host of clocks which King 
George now owns. This task, which is now under way, 
takes about two months every year. In speaking of this, 
the Sun’s article said: 

“King George’s clocks are being cleaned. The job of 
cleaning them is an immense one, for the royal clocks 
number nearly 1000. In Windsor Castle alone there are 
360 clocks, and in the other royal palaces and residences 
about 600 more. About 160 of these are at Buckingham 
Palace. Some of the royal timepieces are large, others 
extremely tiny, and many are very valuable. 

“The King’s clocks get two thorough overhaulings a 
year—in spring and in autumn. The work of cleaning 
and putting them in order keeps about a dozen men busy 
for nearly two months. The mere task of winding them 
all—which is carried out by employees of one firm—is 4 
considerable business in itself. Altering the entire col- 
lection twice a year, when daylight saving time begins 
and ends, provides work for several men. 

“Windsor Castle’s 360 clocks are described in detail 
in two big books in the Lord Chamberlain’s office. In 
these books every clock has its photograph and—an 
important point in a great castle with many scores of 
rooms and many miles of corridors—a mention of exactly 
where it is to be found. 

“There is one wonderful old clock at Windsor that has 
been going for more than a century. Like Big Ben, the 
Parliament clock, it varies only a fraction of a second 4 
day. It is in the turret over the State entrance to the 
grand quadrangle, and when the wind is favorable its 
chimes can be heard three miles away. 


ANNE BOLEYN’S CLOCK 


“Windsor’s perhaps most interesting timepiece, how: 
ever, is one of the smallest, a clock only two inches high, 
which Henry VIII gave to Anne Boleyn on their wed: 


ding morning. True lovers’ knots are engraved on the | 
weights. Horace Walpole, the statesman, used to own 
it. After his death it was bought by Queen Victort) 
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Tick in Every Part of 


LJ A 


Royal Homes 


“An amusing relic, in the room used by the castle 














be- footmen, is an ‘Act of Parliament Clock,’ as the cheap 
et timepieces were called which appeared all over the coun- 
| try in public places, in consequence of Pitt’s tax on 
- watches. The dial of the Windsor clock has been painted 
the white, but formerly it probably conformed to type and 
stle had a dial of black wood, not covered by glass, with gilt 
lam pees. Ann Boleyn’s clock preserved at 
na Windsor Castle 
and 
‘ind “The Sandringham clocks, about the estate as well as in 
ub- the house itself, are kept half an hour fast. In this 
ing way King Edward, who hated being late for anything, 
vay, introduced semi-daylight saving time at his favorite 
his, country place 30 years before Parliament established 
. it for the nation.” 
0 
cks 
are 
ices 
1am 
1er's 
Sa 
ing 
usy 
hem 
is a 
col- 
yins 
tail Lyre clock in Windsor Castle 
In 
i’ “Buckingham Palace’s oddest clock is an ormolu model 
tly of a negress’s head. In one of her eyes the hours are 
; shown, in the other the minutes. It is of French make, 
i dating from the reign of Louis XV. 
the Then there is the Bréguet ‘sympathetic clock,’ a 
: ris curlous apparatus invented by that famous maker to 
“the control a timepiece to which it is connected. In this case 
its the timepiece thus under control is George IV’s gold 





watch. At the stroke of 12 a needle is darted up through 
a hole in the rim of the watch case, from the apparatus 
in the mahogany glass-paneled case below, and thereby 
the minute hand is automatically put right if it happens 
to be too fast or too slow. 

“George III paid $10,000 for the beautiful Cumming 
clock in Buckingham Palace and gave Cumming $1,000 a 


how- 
igh, 





year to visit it every now and then to keep it in perfect Twelve month clock in Clocks of Julian Le Roy 
order, a Windsor in ee 7 Windsor 
astle astle 
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Electric Clocks and the Jeweler 


HERE are profits to be made by the retailer 
Ta the handling of electric clocks of which ad- 

vantage is not being fully taken. For many of 
the older dealers are still prejudiced against the 
electric clock owing to the various failures they saw 
in the early part of the century. They do not know 
that an entirely new condition exists and that the 
electric clock of today is not the electric clock of the 
past, but is a modern and accurate timekeeper and 
is being accepted by the public as such. 

Prejudice also exists because this clock is more 
an electrical device than a clock mechanism, but this 
should not be allowed to interfere with potential 
profits. 

While the jewelers in certain sections, particu- 
larly the Far West and Southwest, are taking ad- 
vantage of the opportunities offered them, there is 
a large amount of profit in the sale of electric clocks 
now going to retailers in such fields as the electrical, 
radio, hardware and specialty lines who see the 
merchandising possibility of this new method of 
telling time. Much of the profits these dealers make 
can and should go to the retail jeweler. 

The situation is one that every progressive mer- 
chant should look into for his own sake. His judg- 
ment should be based on conditions as they are to- 
day—not what they were in the past, and should 





not be affected by prejudice based on tradition or 
sentiment in favor of old-fashioned ideas as to time 
mechanism. 


wv Vv 


Practical Advice from an 


Eminent Jeweler 
COMMUNICATION from Arthur A. Everts 





Dallas, Tex. (one of the leaders of the trade 

in. the South and one of the great jewelry 
merchants of the present generation), contained aé- 
vice that should be placed before the eyes of every 
jeweler of the country today. For Mr. Everts is no 
theorist but a practical man who knows whereof he 
speaks. We reproduce his suggestion without 
change of letter or punctuation. It reads. 

“To insure a business revival this fall, jewelers 
should take mighty good care of their old custom 
ers; and stress in their merchandising and adver 
tising, ‘Worthwhile Things for Worthwhile Folks; 
diamonds; better and more beautiful watches, and 
sterling silverware. These days demand one’ 
money’s worth, and things of beauty and enduritg 
value only. 

“I believe that jewelers should frequently adver 
tise inexpensive seasonable merchandise at fro 
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$1 to $10 in sterling and plate, to draw people in 
our stores that we may more easily show them our 
finer things. This will require excellent values 
and plenty of hard work from everybody. 

“Unless our salesmen are trained to enthusiastic, 
helpful service to their customers, we might as well 
kiss our ‘holiday profits goodbye this summer.” 


Dyed Gems Must Be SoDescribed 


HE sale of artificially colored gems without the 
[ otieation to the customer that the stone is 

dyed, has been held by the Federal Trade Com- 
mission to constitute unfair method of competition 
and subject to action. The attitude of the commis- 
sion was brought to light in an official release Thurs- 
day, referring to a “cease and desist” order issued 
against New York importers of semi-precious stones 
in connection with the selling of products of so- 
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The practices of the New York firm was bel 
by the Commission to furnish jewelry dealers: t 
means of deceiving customers and to constitute ‘an- 
fair methods of competition. This should encour- 
age many of our dealers who have been annoyed by 
the improper advertising of dyed and artificial 
stones, to make complaints and send full facts to the 
Federal Trade Commission in regard to the unfair 
competition from which they suffer. If the facts 
are found as stated, and the sales made in interstate 
commerce, the Commission will do the rest. 


we + 


Fighting the Price Cutter 


HE announcement of one of the leading silver- 
[smiths of the world, published in another col- 

umn, stating the company’s attitude on price 
cutting and its policy in regard to the same, will be 
read with deep interest by the entire industry. Even 
greater interest will be evinced in the results of this 
policy as it is carried out. 

For the concern has reached the determination 
that it will prevent price cutters using its merchan- 
dise for their own selfish purpose, to the full extent 
that is permitted by law, and announces this as its 
policy and that its merchandise will only be sold 
through selected dealers who will maintain these 
What is more, it will make no further sales 

to any merchant who fails to 
observe the minimum resale 








price suggested in its printed 
price list or who resells its 
goods to other dealers. 





if - : > 
called ‘“‘rose quartz.” In its statement the Commis- 
sion says in part (the italics are our own): 
“For years beads cut or carved from quartz 
in Germany, Switzerland and other countries 
have been described as rose quartz beads on 
account of their natural deep rose color. They 
have been in large demand for use in necklaces 
| or and the designation ‘rose quartz’ has come to prices. 
ime signify beads cut or 
carved fr om quartz hav- NES ees sesetaecatetetatetecececeteteteteceteceedeteteteteeteteteretetelecetetetetetetetesenececenssetesssetececesasestetetetananssetetetetenaneastencncnoneasae? 
ing this natural color. s S 
“Other beads have ‘ —— 
been cut or carved from = An Editorial That Was 
quartz in China, but this Appreciated 
stone of inferior quality 
lacks the deep rose hue HOROLOGICAL INSTITUTE 
of the beads_ usually + 
rts, labeled and sold as rose Washington, D. C. 
rade quartz. The Chinese Thanks for your editorial on the Horo- 
relry ‘ logical Institute of America. It is full of 
ad quartz beads are often valuable suggestions both to the retailer, 
| ad- dyed so as to acquire the the railroads and the manufacturers. 
very deep rose. The respon- You know we are doing our best to set 
is no dont bh ld . heed our country right before the world, as 
the en as 80 suc eaas everything is going so fast these days, and 
; without disclosing that it all happens in time. 
shout try and keep the watches in tune. Thanks 


the color was obtained 
by dyeing. Such quartz 
beads so dyed have been 
bought by the respondent 
at a cost substantially 
less than the original 
cost of rose quartz beads 
of genuine color.” 











It is our job to 


for your interest. 
Yours truly, 
William Ramsay. 
* * * 


We appreciate the above comment from 
Mr. Ramsay, who is the first vice-president 
of the Horological Institute of America, and 
one of the officers who has worked so hard to 
make a success of this great scientific or- 
ganization. We are more than happy if our 
editorials have in any way contributed in 
work. — Editor, Tue 


the good JEWELERS’ 


CIRCULAR. 














The attitude of the com- 
pany is in no way in contra- 
vention of the Sherman and 
Clayton Acts as we under- 
stand the decisions of the 
United States Supreme Court 
covering the right of any 
manufacturer to sell to whom 
he pleases or the right of any 
dealer to buy from whom he 
pleases. But a manufacturer 
can make no contract or 
agreements with others to 
maintain a policy of this kind 
and, therefore, the company 
cannot accept from dealers, 
any assurances or promises 

(Continued on page 43) 
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Waterford & Son— 


Jewelers and Watchmakers 


By HAROLD WHITEHEAD 


EPISODE XVII 

HE new store at 97 Avery St. opened on Satur- 

day, July 5. When Eric unlocked the door for 

business for the first time it was drizzling out- 

side and dull and gloomy. Eric gave an involuntary 

shiver as he glanced at the overcast sky. “Pretty bum 
day for the opening,” he muttered. 

Then he saw Judith trip up the stairs from the Gift 
Department and the sight of her cheery smile drove 
some of the gloom from the young man’s mind. “Hello, 
big eyes, all set for a big day’s biz?” 

“You said it, handsome. But I think you ought to 
give the store all the light you can. Make it look cheer- 
ful by comparison. Get me?” 

“Good idea, and that reminds me; that new bulb 
hasn’t been put in the outside lamp. Guess I’ll do it 
myself.” Giving Judith’s arm a little squeeze, he 
walked to the rear of the store and got the stepladder. 
Placing it in the doorway, he slipped the bulb in his 
pocket and mounted to the light fixture over the en- 
trance to the store. He had taken 
out the dead bulb and was just get- 


want to look at your hand. Does it hurt you” 


for the unsightly crack in the new window and the 
sprained wrist which Eric had to have bandaged. Fo 
once even Karl was sympathetic, for he walked over t 
Eric and said: 


the new store. The broken window just spoils the look 
of the entrance. Don’t forget to notify the insurane 
company. And if you have anything to be moved let m 
know. You want to give your wrist a chance to rest it 
self.” 
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Within fifteen minutes the incident was over—except 









“Sorry you hurt yourself, Eric. A bad beginning for 









Then Eric flushed and said: “Thanks, Karl. I—e 
I’ll look after it.” He hadn’t the courage to say that he 
had forgotten to take out plate glass insurance! 

By 11 o’clock the incident was half forgotten. Th 
rain had ceased and the sun now shone brightly. Ani 
business was good, especially in the Gift Department 
Unfortunately, business upstairs in the jewelry sectio 
was slow, and this bothered Eric. Even Karl came from 

his little repair section and com 
mented on the empty appearance ¢/ 






















ting the new one out of his pocket 
when it slipped from his fingers. 
Instinctively he grabbed for it, but 
too late; it fell with a big bang on 
the entrance floor! 

But that was not the worst. The 
sudden jerk caused the stepladder 
to tip over—and the next moment 
Eric was on his back with the step- 
ladder on top of him. A _ crack 
sounded ominously as the falling 
ladder banged against the window. 
Eric sat for a moment dazed, then 
a sharp pain in his left wrist made 
him wince. He got up, and then 
saw that the beautiful new plate 
glass at the right of the entrance 
was cracked badly. 

By this time a small crowd had 
collected, while Karl had rushed to 
the door muttering and scowling. 
Eric noticed Elmer Pattan in the 
crowd and saw red when he noticed 
his former employe grinning ma- 
liciously. He was about to say or 
do something to the man—what, he 
did not know—when he felt 
Judith’s hand on his arm and heard 
her whisper, “Come in, honey. I 


The Story Thus Far 


In the last episode we left Eric struggling 
with the final details for the opening of the 
new store of Waterford & Son on Avery St., 
Brent, Ohio. Since Eric’s father left his native 
city to regain his health, the junior member of 
this firm founded by the latter’s grandfather, 
has been running the business. The formal open- 
ing is set for Saturday and for weeks before 
the big event Eric is busy planning the new 
store, buying new stock, selling out old mer- 
chandise and attending to many other details. 
With the assistance of Judith Somes, who was 
hired as a clerk to take care of the new gift de- 
partment, but who later becomes engaged to the 
junior member of Waterford & Son, Eric works 
hard to get the store ready. The Clearance Sale 
held to dispose of the old stock had realized 
$2,800 Less than Eric had anticipated. The prob- 
lem of moving the remaining old stock from 
the store just vacated and what to do with it 
is troubling Eric, but when the bookkeeper in- 
formed him that he had spent $11,016 for new 
goods he purchased, the young man decided it 
was all too much for him. The aid of Bijah 
Jones, Eric’s brother-in-law, who is a keen busi- 
ness man was sought and for hours that evening 
the two men labored over the problem of meet- 
ing the financial obligations which are piling 
up. After spending all the following day with 
his staff arranging the stock in the new store, was: 
Eric leaves at midnight for his home convinced 
that there is more to running a jewelry store 
than he had ever dreamed of. Now read about 
the “Grand Opening” of the new store. 


the floor. Looking around with: 
frown, he growled: 

“Where are all the regular cu 
tomers? We ought to be busy w 
here, but everybody seems to go ti 
that junk downstairs. Think Go 
pill’s ad is responsible for it?” 

“T haven’t looked at a paper thi 
morning; been too busy.” Eri 
reached for the paper which Kat 
held to him. Then Eric read th 
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advertisement in question. G# d 
pill’s had gone to the opposite 
treme from Eric. He had adver ! 
tised only the very best precio I 
stones and jewelry and emphasizig . 
“exclusiveness” and “dignity”; hig." 
advertisement was a splendid & I 
ample of quality and high class & B 
pression, and by comparison / ql 
made Eric’s opening advertisemé h 
appear commonplace. : 
When the worried young ma It 
showed it to his beloved Judill of 
later on in the day her commé n 
“Looks to me, handsome, wh 
though that bird has slipped am ™ 
over on us. Maybe we’ve pla ie 
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Arriving at Judith’s 

home Eric read Gos- 

pill’s advertisement in 

the Sunday paper and 

admitted it was a good 
one 


a first class line of watches and clocks. 
This is the advertisement that he 
read: 


JULY IS THE MONTH OF 
—RUBIES* * 








= 





got away from the classy stuff you show on the floor.” 

The extra young man whom Eric had hired to help out 
for the day was transferred to the basement, as there 
was not enough to keep him busy on the main floor. 
Even then Eric and the new man in Elmer’s place had 
time on their hands. 

However, the day ended much better than it had 
started. When the sales total was made up it showed 
that the biggest day’s business for some years had been 
done, except for the days of the closing out sale in the 
old store. But the sale in the jewelry department had 
fallen off below normal, a circumstance that worried 
Eric more than he cared to admit. 

Eric spent the Sunday with Judith. Mrs. Somes had 
invited the young man to spend the day at her home. As 
it was the last Sunday before his father returned to 
Brent he was glad of the opportunity to spend it with 
the delightful girl who had come to mean so much to 
him. 

He turned up at the Somes’s house at noon time, and 
it was then that Judith showed him the advertisement 
of Gospill’s in the Sunday paper. The young jeweler 
read it carefully, and as he did so he admitted that it was 
a good one, even though it had skillfully taken advantage 
of what he now knew was his mistake in playing up the 
gift department at the sacrifice of the real stock of a 
jewelry store—precious gems and fine jewelry as well as 





Here at Gospill’s you will find a 
truly wonderful collection of these 
most beautiful and rare gem stones. 

Come and see our unique assort- 
ment of rubies of the rarest and 
most magnificent of shades—the “pigeon blood” red. 


The handsome dark flaunting red rubies of Siam; the 
more modest red, yet finer rubies of Burma; the gracious 
and charming parti-colored rubies of Ceylon are all on 
display for you, at Gospill’s. 

It is the gift as well as the remembrance that makes 
it appreciated. 


RUBIES* * The July Gift—that by their appropriate- 
ness, beauty and lasting value expresses adequately the 
sentiments of the giver. 


GOSPILL’S—The Jewelers of Avery Street, Brent. 


As he laid the paper down he said, ““You know, honey, 
I shan’t be sorry to see Pop back again. Of course we 
are in the new store and we made a darned good trade on 
the old place, but I sure have made a general mess of 
things. I’ve got to find something to do about that old 
stock at the old store. Bijah says I’ve got to get it out 
by Wednesday so he can start on the alterations for the 
Tradewell people. Let’s think what we can do about it.” 

The two young people then concentrated on “thinking 
what they could do about it.” Eric scowled and rubbed 
his hand through his shock of sandy hair while Judith 
gazed thoughtfully into space and flicked her’chin with a 
nimble finger. But no thought worth while came as the 
result of this effort! 

It was while they were at dinner talking about other 
things that Eric had his BIG IDEA. “Listen folks,” he 


(Continued on page 67) 








ARIS, July 20.—‘‘Wear a garland 

of flowers around your neck, if 
you want to keep step with Paris 
fashions—but make sure that your 
posies are valuable.” So writes the spe- 
cial Paris fashion correspondent of the 
National Jewelers Publicity Associa- 
tion who continues: “Paris has trans- 
formed the simple beauty of field 
flowers into style important necklaces 
by carving the flowers out of semi- 
precious stones in greens, blues, pinks, 
reds and yellows. 

“The current fashion approves an 
authentic reproduction of real gar- 
lands of flowers. The smartest of 
these necklaces are quite lifelike in 
the way they make use of tiny leaves 
and grasses—cut from green quartz 
—added to the flowers themselves. 

“One of these new necklaces—shown 
by Chantal in her new mid-season col- 
lection—is made with a long rope of 
green stones, to simulate strips of 
grasses woven together, and ends at 
the front with a large loose garland 
of tiny, bright-colored flowers. This 
leaves the lines around the throat and 
shoulders flat, so as not to interfere 
with the collar of an evening wrap. 


Jewel Mounted Accessories for 
Handbags 


TINY comb is likely to be the 
most valuable thing in any 
modern woman’s handbag—that is if 
the instructions of Rue de la Paix are 
followed. Jewel shops on this fashion- 
able street are displaying handbag ac- 
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Some Random Notes on the latest effects seen in the Jewelry 


cessories approved by Paris, and in- 
clude among them a little comb, no 
bigger than a woman’s finger, and 
showing settings of diamonds and 
other jewels. 

These new handbag accessories are 
sometimes enclosed in tiny cases of 
the handbag material. The smarter 
versions, however, are put in cases 





made of old tapestries, leaving the 
jeweled parts exposed at the top. 

One of the combs is made of tortoise 
shell in a light amber tone. The band 
at the top is a tiny cylinder of jade, 
incrusted with bands of onyx and 
several small diamonds. The little 
comb case was cut from a Louis 
Philippe brocade in tones of beige, 
gold and pale green. 


Pots and Pans Adorn Newest Paris 
Bangles 


ao, a Paris woman who 
never goes nearer the kitchen 


than to consult her cook about order- 


and accessories worn by French Leaders of Fashion 
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Is Wearing 










ing a dinner, is wearing pots and pans 
around her wrists these days. It is all 
part of a new fashion, brought from 
the peasant houses of Brittany to the 
jewel shops of Paris, and adopted by 
smartly dressed women of the French 
capital. 

The pots and pans are—naturally 
—not of any more use than to decorate 
an arm. They are in miniature size— 
small duplicates of the quaint copper 
kitchenware of Brittany farmhouses, 
developed in gold or silver, and hung 
from gold link bracelets. 

The wearing of these little minia- 
ture kitchen pieces, in copper, as good 
luck pieces, has long been a custom 
among peasant girls of France. They 
are supposed to bring warmth to the 
hearth and years of plenty to the 
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home. The Paris version of this cus 
tom has no more foundation in some 
naive faiths than that the little bauble 
themselves are of interesting desig 
and make a tiny clank and clatter with 
every move of the arm. 
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MANSFIFINS 


This miniature 
store utilizes 
every available 
inch of space and 
the results ob- 
tained are well 













worth the careful 
study of other 
jewelers who 
have small estab- 
lishments 





75,000 Prospects Pass I his Store 
Each Working Day 


EW jewelers enjoy the sales opportunities of 

Samuel Feldman, who does business under the 

name of Mansfield’s, in having 75,000 people pass 
his store, located at 26 Flatbush Ave., Brooklyn, every 
working day of the year. 

This spot is one of the busiest junctions in the metro- 
politan district. 

Into the tiniest space imaginable, 15 feet wide by 20 
feet deep, Mr. Feldman has arranged a store that is a 
veritable jewel box as well as one of the most attrac- 
tive jewelry establishments in Brooklyn. A space 12 
feet of the front is utilized for window display purposes. 

The window is changed each week with attractive dis- 
plays planned to interest the heavy pedestrian traffic 
passing the store. The price of each article displayed is 
plainly marked—a smart merchandising practice when 
doing business in the price range appealing to the masses 
and not the classes. 

Don’t drive interested prospects to your competitors 
by not pricing the merchandise in your windows. Super- 
ficial appearance may create wrong impressions regard- 
ing price in this dealer’s philosophy. 

A keen appreciation of effective store arrangement has 
been revealed in the allocation of the various depart- 
ments. Despite limited space, a fine diamond depart- 
ment has been placed close to the diamond display con- 
stantly used in the window. 

The special order department is located at this point 
for the obvious reason that customers desiring special 
work have their attention drawn to the diamonds. 

Watches in the medium and popular price range are 
found in the department adjoining the diamond section. 


In the rear of the store the jewelry and watch repair 
department is located, with the workshop of the watch 
repair department above on the balcony. 

Direct-by-mail advertising is employed to stimulate 
and increase business. A correct list of prospects and 
customers is maintained and literature sent twice a year. 

Newspaper advertising is used sparingly, as this form 
of publicity would be prohibitive. Doubt exists if the 
expenditure would be justified for a jewelry store of this 
size. 

Mr. Feldman is a firm believer in national advertising 
by manufacturers and is of the opinion that they can be 
of greatest assistance to retailers through this form of 
sales promotion. Manufacturers in their copy should 
urge people to patronize only well established jewelry 
stores rendering a high type of service and maintaining 
a fair price standard. 

Here is a merchant who has carefully analyzed his 
consumer market by studying the type of individuals 
who pass his store each day. Knowing his market ac- 
curately, his buying is carefully budgeted to the needs 
of his customers and prospects. 

For several years Mr. Feldman served as president of 
the Brooklyn Retail Jewelers Association and in May of 
this year was reelected vice-president of the New York 
State Retail Jewelers Association. He is also active in 
the affairs of the A. N. R. J. A. These affiliations, he 
feels, are making him a better merchant as well as build- 
ing friendships which he values highly. Cooperation 
with his fellow jeweler and service to his customers 
has the most important place in Mr. Feldman’s code of 
business practices. 





Ideas on selling, window display, stock records, mer- 
chandising, advertising, store system, etc., all of which 
have been tried and tested by successful jewelers. 
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Gathered by Harry R. Terhune 
in his travels around the United 
States for Jeweers’ CigcuLaR 


readers. 


By Harry R. Terhune, Field Editor, The Jewelers’ Circular 


Gift Given with Each Wedding 
Ring 

OSTON, MASS.—There is no better 

way of explaining the standing offer 

of the Washington Jewelry Company 

than to reproduce the wording of their 
advertisement: 

“There’s a Jewelry Store in Boston 

that gives a beautiful Sterling Silver 





| 10,000 Brides Receive Wedding Gifts 


\ 
* 





BOSTON, June 8—There’s a Jewelry Store in Boston that gives a 
beautiful Sterling Silver Gift with; eac¢h Wedding Ring purchased. This 
fa in keeping with @ pol: blished by the f id “to be the first to 
congratulate the happy couple and te present them with a. Wedding Gift.” 
For over 3 generations this policy hasbeen faithfully followed and over 
10,000 New England Brider now treasured gifts. This concern is 
none other than the Old Washington Jéwetry Company with Two Stores 
in Boston—both on Washington jet. Main store No. 366, near Brom- 
field Street; Branch store Na. 603, near Femple Place. 


(\ Washington Jewelry Co. \ 




















“Bridal Blossom” 


$@ Cash or 
50c weekly 


Our Gift! | 


PLATINUM! 
SPECIALI 


s DIAMONDS 
$ H 4* Cash or 
50c weekly . 


Cash of B0e Weekly 

















Two | 365 WASHINGTON ST.— near sromneis 


— iT 503 WASHINGTON ST.—neer Tempie ff 


An advertisement of Washington Jewelry 
Co. announcing free gift with each wed- 
ding ring 








Gift with each Wedding Ring purchased. 
This is in keeping with a policy estab- 
lished by the founder—‘to be the first 
to congratulate the happy couple and to 
present them with a Wedding Gift.’ For 
over three generations this policy has 
been faithfully followed and over 10,000 
New England Brides now possess treas- 
ured gifts. This concern is none other 
than the Old Washington Jewelry Com- 
pany with Two Stores in Boston—both 
on Washington Street.” 


Each ladle or serving fork given is 
very nicely wrapped. In the box is a 
card which reads, “Please accept this 
Sterling Silver Wedding Gift with our 
heartiest wishes for your future happi- 
ness.” This is enclosed in a white rib- 
bon tied envelope, so has all the ear- 
marks of a real personal gift. 

As a special in celebration of the 
300th anniversary of the Massachusetts 
Bay Colony, this progressive credit 
store gave away an eighteen inch re- 
plica of the Mayflower, with each pur- 
chase of a “Tercentenary Watch.” 

* * * 


Bracelet Suggested with Watch 
Sale 


OBILE, ALA.—“‘When the customer 

says he will take a certain watch 
is when we lay out a line of watch brace- 
lets in keeping with the type of watch 
sold,” is what one credit jeweler in this 
city says is the best way of fattening 
up a sale. His method is sound, there 
is nothing of the high pressure method 
used, for sales talk is based on the 
thought of service to the customer, rather 
than profit to the house. By showing 
the bracelets in conjunction with the 
watches, the effect of a completed unit 
is duly impressed on the customer. 


* * * 


Uses Vacant Store Windows for 
Jewelry Display 
ITTSBURGH, PA.—A credit store in 
this city hit on the idea of hiring 
vacant stores in the manufacturing dis- 
trict for window display advertising. 
Stores that ordinarily rent for $3000 a 
year can be hired temporarily for this 
purpose for around $10 a month. Land- 
lords are receptive to this, as it im- 
proves the appearance of the property. 
As Mr. C. says, “You cannot get any 
kind of newspaper space for that amount 
of money.” Creditable first class trims, 
that usually have a good readable sign 
announcing the advantages of credit buy- 
ing, bring in enough customers to make 
this a good form of advertising. These 
trims are changed weekly, and are care- 
fully prepared. 


County Fair Makes Possible 
Large Order for Cups 


} ONROE, WIS.—The aggressiveness 

of Magdol, the jeweler of Monroe, 
Wis. resulted in his having received an 
order for 55 silver cups, which are to 
be distributed during the 1930 Green 
County Fair. The cups were donated 
by individual firms, which gave this alert 
jeweler the opportunity of making con- 
tacts with a number of the _ business 
institutions in his community. These 
transactions will prove valuable in the 
future when jewelry or trophies are 
needed. 


These 55 cups sold by Magdol, the jeweler 
of Monroe, Wis., were awarded at the 
Green County Fair 


Taking advantage of this unusual or 
der, and realizing the keen interest that 
would be centered around the trophies, 
Magdol devoted an entire window to the 
displaying of these cups, and listed 
well the donor of each. During the pet 
od of the display his window was the 
most interesting in the community be 
cause of the popularity of the county 


fair. 
* * * 


Specializes in Parts of Obsolete 
W atches 

OS ANGELES, CAL.—One of ti 

most unique stores in the country 


perhaps, is the Unusual Jewelers Suppl 
Co., which is conducted by Frank Woe 
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tendyke, in connection with his retail 
store at 612 Jewelers Bldg. Mr. Woer- 
tendyke has a subtle humorous disposi- 
tion; and when a few years ago he found 
the retail business was waning some- 
what, he decided to convert to com- 
mercial purposes a fad he had nur- 
tured for a considerable number of 
years—that of collecting odds and ends 
of jewelry accessories. With this in 
view he arranged his show cases to keep 
his jewelry stock separate from the “Un- 
usual” tools, equipment and timers as 
well as obsolete and discontinued watches 
and their parts. 


“T found,” remarked Mr. Woertendyke, 
“that there was a profitable demand for 
pieces and the mechanical parts of old- 
time watches, like the old Howard, Rock- 
ford and Aurora watches, the manufac- 
ture of which had been abandoned. 
Many of the old watches I bought 
or had collected in the years gone 
by, I tore down, which made quite 
an accumulation of parts.” These he now 
has piled on his counter, watch cases, 


springs and other parts from the 
several thousand timepieces he _ has 
wrecked. 


Among the tools the proprietor has 
on his counter is a rounding-up tool, 
claimed to be one hundred years old. 
It is still able to do the work but its 
place has been filled by something newer 
and more expeditious. Among the col- 
lection can be seen nearly all of the 
tools used by watchmakers during the 
past 100 years. Occasionally he receives 
a call for some one of them, often 
from some other collector. There are 
old chronographs, metal fashioned cal 
endars, bezels, crowns, stems and sleeves. 
In fact almost any part which one who 
possesses an aged or antique watch may 
desire can found. 


“Yes,” concluded Mr. Woertendyke, “I 
find the side line quite profitable, I know 
Ihave many articles that are needed but 
the thing is to find the ones who want 
them.” 
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Tea Becomes Part of Store 
Service Here 


Freeman of London, 534 Madison 
Ave., New York, a long-established con- 
cern dealing in antique silver and re- 
productions of antique patterns, makes 
use of an English custom which the firm’s 
select clientele finds very appropriate 
these warm summer afternoons. 

Promptly at 4 p.m. a neatly dressed 
waitress enters the attractive display 
room in the rear of the store and the 
society matron that has visited the es- 
tablishment for the purpose of buying 
a dinner service or a wedding gift, may 
enjoy a moment of relaxation over a 
cup oz tea, charmingly served from a 
beautiful sterling silver tea set. 

Services such as these, when store 
location and quality of trade make them 
appropriate, are inevitably appreciated 
by persons of taste and frequently such 
gestures of courtesy have a great deal 
to do with building up. a desirable 
clientele, a following that demands defer- 
ence and respect and will always go to 
the retailer whose policy it is to make 
his customers at ease. 


— oe “s 


Special Table of One Priced 
Items Featured 


OSTON, MASS.—Just inside the main 

entrance of Homer’s a very attrac- 
tively arranged table is placed. This 
features some one article that is in cur- 
rent demand or else there is shown a 
series of related items at one price. 
During the heavy gift giving times in 
June and December, a choice array of 
articles at $5 or $10 will be allotted this 
superior sales location. 

Frequently the table displays a cor- 
rect setting for dinner, luncheon or 
bridge. The appropriate silverware and 
stemware required is tastefully arranged 
in an appealing manner. 


Homer’s, Boston, showing special table utilized to feature one priced gift items 
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To Maintain Merchandise One 
Year with Cost 


INCINNATI, July 12.—A new mer- 
chandising policy has been in- 
stituted by E. S. Daneman, credit jeweler 
in the Havlin Hotel, Vine street and 
Opera place. Daneman not only changed 
the method of merchandising but also 
gave his own name to the firm which 
formerly had been conducted under the 
title of the Spencer Jewelry Co. 

Following. in the footsteps of Fridberg 
of Detroit, Mich., originators of the plan. 
Daneman’s will hereafter maintain every 
article purchased at the place for one 
year, giving this service to customers 
without charge. The company is going 
in for a five fold policy which it claims 
is the most modern method of selling 
jewelry and differs greatly from the 
former way of doing business. 

The first step is that of servicing all 
articles for twelve months followed by 
a ten day refund privilege. In a full 
page advertisement in the Cincinnati 
Times Star, Daneman made public his 
innovation Friday in which he asserted 
that the company would “agree to make 
a full refund—without question or red 
tape—on any purchase made at Dane- 
man’s within ten days after date of pur- 
chase, if customer is, for any reason 
whatsoever, dissatisfied. We insure you 
that your purchase must satisfy in 
every way or it costs you nothing.” 

The third change is that of selling 
quality tested merchandise; fourth to 
have certified values and the last to have 
a twelvemonth charge plan. This per- 
mits the customer to obtain an ar'licle 
without making a down payment and 
gives him the usual thirty day charge 
plan although he is given one year in 
which to pay for the merchandise. 

These new business practices intro- 
duced in the field of merchandising war- 
rant a close observance of their accept- 
ance. What proportion of customers 
will take advantage of the maintenance 
c'ause will be interesting. 
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LONDON, July 18.—While business in 
the jewelry trade still is abnormally 
quiet more interest is being shown by 
retail jewelers in the cheaper diamond 
goods, according to Backes & Strauss 
of Holborn Viaduct. 

“It is encouraging to be able to state 
that a little more movement has been 
noticeable in the diamond trade this last 
fortnight,” said. a member of this dia- 
mond house last week. “Although busi- 
ness is far from normal retailers, in gen- 
eral, now show at least a little interest 
if shown a cheap lot of goods, which 
compares very favorably with their com- 
plete indifference of a few weeks ago. 
There has been quite some demand lately 
for cheap, spotted goods of all sizes, and 
a renewal of the popularity of baguettes 
must be noted. While large off-color 
stones still are hard to dispose of, sizes 
from mélees up to three per carat, in the 
same colors, are being sought.” 







* * * 





There is a slowly growing conviction 
in industry this side that the ebb of the 
international industrial depression tide 
has almost been reached. It is believed 
that commodity prices have about 
Teached bed rock, and there are good 
business men who already are talking 
of the boom that follows every slump. 
There are definite signs here and there 
of a revival of interest in the jewelry 
trade. Manufacturers are stirring them- 
selves on behalf of new drives on out- 
side markets. The idea is to be pre- 
pared when the trade tide turns. Shef- 
field is to investigate markets in South 
America. A. K. Wilson, master cutler, 
Will soon leave on a three months’ tour 
that will embrace the Argentine, Peru, 
Chili, Brazil and Uruguay. Mr. Wilson 
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British Jewelers Are Optimistic 





By JACK BROOKS 


is taking with him some of the best ex- 
amples of Sheffield craftsmanship. The 
city and the government are defraying 
the expenses. It is the first time a mas- 
ter cutler has visited foreign countries 
in an official capacity during his term of 
office. 
* “ * 

The fifth and last Court was held at 
Buckingham Palace last week and some 
fine jewelry was seen. The Queen wore 
diamonds in her hair and at her throat. 
One gown worn by a debutante had a 
collar of diamante and pearls. Many 
of the guests went direct from the Pal- 
ace to the midnight revue at the London 
Pavilion where some remarkable jewelry 
was seen among society women in the 
audience. 

* cd * 

Announcement was made last week 
that the British Industries Fair will be 
held again in London and Birmingham 
in February, 1931, with the London sec- 
tion at Olympia. The government is 
again making a grant for advertising of 
around $125,000. No guarantee can be 
given that applications for space can be 
accommodated after July 31, this year. 
There will be increased floor space of 
some 50,000 square feet at the 1931 show, 
making a total available of 300,000 
square feet. 

ok ” * 

The London Cooperative Society, a re- 
tailing organization, has increased its 
jewelry sales by more than 35 per cent 
during the first 13 weeks of 1930. The 
jewelry department of the L. C. S. is, of 
course, only a small unit compared with 
its food, clothing and home ware sec- 
tions but a sales increase of 35 per cent 
on only a three-monthly turnover of 
some $30,000 is good for a cooperative 





Business Leaders Prepare for Revival in Trade—Dealers Report Slight Increase in Demand for 
Baguette Diamonds—British Industries Fair Will Be Held Next February— 
Unusual Clock Will Adorn Tower of New Italian Cathedral 


chain specializing principally in food and 
clothing for the artisan classes. Next 
to its optical section, which shows in- 
creased sales of nearly 39 per cent on 
the corresponding quarter of 1929, the 
jewelry sales show the highest ratio of 
increase of any of its 20 different sec- 
tions. 
x * & 


According to advices from Rome the 
tower of the new cathedral at Messina 
is to house what will be the largest and 
most elaborate clock in the world. The 
hours of this timepiece will be struck by 
the figures of two peasant girls who, tra- 
dition credits them, warned the city of 
the approach, in 1282, of the army of the 
king of Naples and Sicily. Mythological 
figures will represent the days of the 
week, and the quarter-hours will be in- 
dicated by a baby, a youth, a warrior 
and an old man. Up aloft a cock will 
crow at sunrise and sunset, and a lion 
will roar and wave its tail at noon. The 
clock will indicate the usual phases of 
the moon, tides, seasons, and position of 
the astronomical bodies. Not the least 
interesting feature, it is reported, will be 
the numerous figures in bronze which 
will enact scenes symbolical of the sea- 
sons, days of the week, and incidents in 
the history of the city. 


* * * 


Sir Friedrich G. J. Eckstein of 
Uckfield, Sussex, diamond merchant, has 
left an estate valued at around $5,000,- 
000, the death duties on which will 
amount to some $1,600,000. Sir Fried- 
rich, who died last month, was also inter- 
ested in coffee and cotton undertakings. 
He leaves substantial legacies to em- 
ployes, including secretary, gardener and 
clerks. 
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Newton, Mass., Firm Answers F. T. C. 
Complaint of Misrepresentation 
and Selling Jewelry 


WASHINGTON, D. C., July 24.—Brad- 
“ey-Boston, Inc., of Newton, Mass., has 
filed an answer to the formal complaint 
‘of the Federal Trade Commission 
‘against certain practices of the corpora- 
tion in connection with its sale of jewel- 
‘ty. The company offers to stipulate with 
the Commission on many of the para- 
graphs of the complaint made by the 
Commission. 

The corporation however, “expressly 

and explicitly denies that the articles 
of jewelry described are not carved or 
engraved.” 
, The respondent “admits the allega- 
tions contained in paragraph two (b) 
and says that it is prepared to enter in- 
to a stipulation that it will not in the 
future use any descriptive matter of or 
fespecting the articles referred to which 
will contain the words ‘ring watch.’ ” 

The answer continues in part: 
| As to the matters contained in Paragraph 
Two (c) the Respondent says that it is ready 


to enter into a stipulation that it will not 
in‘the future use the terms “ruby gem ;” “red 


fuby gem;” “ruby and emerald gem;” “dia- 
mond cut gem;” “firey flashing gem ;”’ “blue 
Sapphire colored gem;” “magnificent center 
gem ;” “brilliant blue sapphire gems;” “sap- 
ire crown jewel;” “sparkling garnet;” 
lue white perfect gem;” and/or “sapphire 
Jeweled pendant,” in connection with any 
articles of jewelry not set with precious 
Stones. 
’ As to the matter contained in Paragraph 


Two (d) the Respondent says that it is will- 
to enter into a stipulation that it will 
not use the terms “Concha pearls’ (errone- 
Ously set forth in the complaint as “‘Coucha 
pearls’) ; “princess pearls;” and/or ‘Ameri- 
fan beauty pearls,” in connection with any 
Necklaces not made from pearls. 
As to the matter contained in Paragraph 
Two (e) the Respondent says that it is willing 
enter into a stipulation that it will not in the 
ture use the term “silverware” in connection 
With any tableware not composed of silver. 
As to the matter contained in Paragraph 
Two (f) the Respondent says that it is will- 
to enter into a stipulation that it will 
Not in the future use the term “rich art 
ther case,” in connection with any cases 
fot in fact made of leather. 
As to the matters contained in Paragraph 
Two (g) the Respondent says that it is will- 
to enter into a stipulation that it will not 
the future use the term “ivorette” in con- 
fon with any toilet articles not made 
from ivory. 


Further answering the complaint of 
the Commission the respondent says that 
it does in fact solicit and make sales to 
fetail stores and dealers, but that never- 
iheless it is prepared to enter into a 
Stipulation that it will not in the future 
se the terms “wholesale jewelers,” “we 
are manufacturers,” “we sell dealers 
@verywhere,” as a description of itself. 

In conclusion the answer states that 
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it are made under 


all sales made by 
an absolute contract to return the 
monies received if the purchaser is for 
any reason dissatisfied, and that this 
contract has been strictly lived up to, 
and it says, therefore, that there can 
never be any loss or damage to the public 
at large by reason of any statement 
made in connection with its advertis- 
ing. 





Bad Debts on Installment Sales and 
Open Credit in 1927 


WASHINGTON, D. C., July 24.—Bad 
debts represented 1.2 per cent of the in- 
stallment sales of 10,992 retail establish- 
ments of all kinds in 1927, according to 
the summary tables of the National Re- 
tail Credit Survey made by the Depart- 
ment of Commerce. The average credit 
loss on open credit sales was 0.6 per 
cent. Because of the much larger vol- 
ume of open credit than installment sales, 
however, bad debts on open credit sales 
represented a _ higher percentage of 
total sales, 0.3 per cent, than those on 
installment credit sales, 0.2 per cent. 

The highest installment credit loss was 
reported by general clothing stores, 7.9 
per cent of installment sales, followed 
by jewelry stores, 4.4 per cent. 


* * * 


Hope for Complete Returns on Manu- 
facturing Jewelry Questionnaire 


WASHINGTON, D. C., July 24.—Officials 
of the Domestic Commerce Division of the 
Department of Commerce are hoping 
for a complete return on their question- 
naires sent out to more than 300 jewel- 
ry manufacturers of medium and low 
priced jewelry in New England. The 
questionnaire, which deals with distribu- 
tion practices of the New England manu- 
facturers, was requested by the New 
England Manufacturing Jewelers’ & 
Silversmiths’ Association as announced 
some time ago in THE JEWELERS’ CIR- 
CULAR. 

The questionaire includes requests for 





By L. M. Lamm, Washington, D. C., Correspondent 





information on production; net sales and 
amounts sold through each type of out- 
let; sales policies, including distribution 
territories, salesmen’s compensation, 
method of handling transportation 
charges, returned goods policy, discount 
practice, sales quantities, and advertis- 
ing media, and expenditures; selling ex- 
pense; records kept, and accounting 


methods. 
* ok * 


Reported Agreement Between Em- 
ployers and Employes in South 
Africa Diamond Cutting Industry 


WASHINGTON, D. C., July 25.—Unoffi- 
cial reports have been received here in 
connection with the conference at Cape- 
town, South Africa, between employers 
and employes in the diamond cutting 
industry. 

At the conference an agreement was 
reached on all points regarding control 
of apprenticeship and the recommenda- 
tions have been submitted to the govern- 
ment for its consideration. 

Colonel F. H. P. Creswell, the Minister 
of Labor, made a statement on behalf 
of the government at the -conference in 
which he said that the remission of the 
export duty on diamonds cut in South 
Africa meant a considerable sacrifice of 
revenue to the Treasury. This sacrifice, 
he said, was willingly made for a definite 
purpose—the purpose, in fact, for which 
the export tax on uncut diamonds was 
enacted by Parliament, namely the es- 
tablishment of a permanent and properly 
rooted diamond cutting industry in 
South Africa which could “employ as 
many of our own people as circumstances 
permitted.” 

* * * 


CONSULAR NOTES 


The Bureau of Foreign and Domestic 
Commerce reports that a Wellington, 
New Zealand, concern is seeking the 
agency and purchase of alarm, bracket 
and wall clocks. Those interested can 
secure further details by writing the 
Bureau at Washington, D. C., and refer- 
ring to File No. 46483. 


* * ca 


A concern in Dresden, Germany, de- 
sires the agency for jewelry and fancy 
goods for personal adornment. Addi- 
tional details can be obtained by writing 
to the Bureau and mentioning File No. 
46417. 
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United States Customs Court Rulings 


Decisions Rendered Involve Ebony Elephants, Sheet Platinum, Marcasites, Imitation Precious 
Stones, Rondelles and Goods Damaged in Steamship Fire 


HE vacation period and the _ hot 

weather have not had the effect of 
curtailing the work of the United States 
Customs Court at New York. While 
practically no hearings are being held, 
except in urgent reappraisement issues, 
involving questions of value, the indi- 
vidual members of the court are handing 
down numerous decisions, a number of 
which are of interest to the jewelry and 
allied trades. 

Litigation under the Tariff Act of 1930 
has not yet got under way. Attorneys 
are studying the various provisions of 
the new law and are concluding arrange- 
ments with importers to handle their 
cases. Par. 1503, it is said, will be pro- 
ductive of considerable new tariff liti- 
gation. This paragraph, covering span- 
gles and beads, etc., has been the subject 
during the past week of a number of 
conferences on the part of the New 
York customs appraising officers. It is 
being intimated that higher rates, equiv- 
alent in most instances to 110 per cent 
ad valorem, will be imposed where doubt 
exists, leaving importers to recourse be- 
fore the customs tribunals. 

The marking provisions of the new 
tariff, importers were reminded during 
the past week, go into effect Aug. 18. 
The new law provides that the imme- 
diate container, as well as the imported 
article itself, must be marked, with 10 
per cent, additional duty for failure to 
comply. 


CARVED EBONY ELEPHANTS 


Establishing a precedent which will 
apply to importations under. either the 
old tariff or the new law, the United 
States Customs Court has ruled that 
certain carved ebony elephants are duti- 
able as manufactures, in chief value of 
wood, rather than as statuary. Over- 
tuling a protest of Milnor, Inc., of Los 


By FRANK VAN LEER, Jr. 


Angeles, the court finds that these items 
were correctly taxed by the collector at 
the rate of 33 1/3 per cent ad valorem, 
under Par. 410, Tariff Act of 1922. 
Claim was made by the Los Angeles 
concern for duty at only 20 per cent ad 
valorem, under the provision in Par. 
1449, of the 1922 law, for statuary. 
Judge Waite writes the court’s findings, 
affirming the collector’s assessment of 
duty. 


BRONZE BUSTS 


Sustaining a protest of Eddie P. 
Wood, Los Angeles, the Customs Court 
reaches the conclusion that certain 
bronze busts, subjected to duty at the 
rate of 20 per cent ad valorem, under 
Par. 1449, Tariff Act of 1922, should 
have been allowed free entry, under Par. 
1704 of the same law, as original stat- 
uary. 


Duty ALLOWED ON GOooDS DAMAGED IN 
STEAMSHIP FIRE 


Several decisions were announced in 
the past week by the United States 
Customs Court, covering applications 
filed under Section 563, Tariff Act of 
1922, for abatement of duty on mer- 
chandise damaged by the fire which vis- 
ited the North German Lloyd steamer 
Muenchen, while at her pier in the 
North River last winter. One of the 
decisions covered glass beads and glass 








stones, imported on this vessel by the 
Premier Jewelry Co. The court finds 
that this shipment was damaged to the 
extent of 35 per cent, and allowance is 
made accordingly. 


SHEET PLATINUM 


Granting a tariff claim of Cartier, Inc., 
the Customs Court rules that, there be- 
ing no special provision therefor, a sheet 
or plate of platinum measuring less than 
one-eighth of an inch in _ thickness 
should have been assessed at the rate 
of 10 per cent ad valorem, under Par. 
1459, Act of 1922, as a non-enumerated 
article “raw or  unmanufactured,” 
rather than at the rate of 60 per cent 
ad valorem, under Par. 399, as an article 
or ware composed wholly or in chief 
value of platinum. 

Chief Justice Fischer of the court 
writes a long opinion in this case, 
fixing the lower duty as contended for 
by the importers. 


MARCASITE STONES 


S. H. Pomerance & Co., Inc., and 
J. E. Bernard & Co., Inc., of New York 
have obtained a decision from the Cus- 
toms Court reducing the duty on real 
marcasites from 40 per cent ad valorem, 
under Par. 214, Act of 1922, to 20 per 
cent ad valorem, under Par. 1429, same 
law. Judge Young writes the decision. 


POCKET TOILET SETS 


Judge Sullivan, in acting favorably 
upon a protest claim of Thomas Long 
& Co., finds that certain imported pocket 
toilet sets, silk and leather cases, con- 
taining celluloid combs and mirrors, were 
erroneously returned for duty by the 
customs collector at the rate of 80 per 
cent ad valorem, under Par. 1428, Tariff 
Act of 1922. Duty, the court states, 
should have been taken at only 50 per- 
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cent, under Par. 230, Act of 1922, as 
mirrors with cases. 


IMITATION PRECIOUS STONES 


Certain imitation precious stones, im- 
ported by Eliott Greene & Co., Inc., New 
York, were taxed by the Government at 
the rate of 35 per cent ad valorem, under 
Par. 1403, Tariff Act of 1922. The Cus- 
toms Court now rules that duty should 
have been applied at but 20 per cent 
under Par. 1429, Act of 1922. 


METAL RONDELLES 


Metal rondelles, set with rhinestones, 
suitable for use in the manufacture of 
jewelry, returned for duty at 80 per 
cent ad valorem, under Par. 1428, Tariff 
Act of 1922, should have been assessed 
at 75 per cent, under the same para- 
graph, the Customs Court decides in 
passing upon a claim of B. L. Solomons 
& Co., Inc. 


SILVER MECHANICAL PENCILS 


Udall & Ballau, Inc., New York, win 
before the Customs Court in a decision 
reducing the duty on imported mechan- 
ical pencils, composed in chief value of 
sterling silver. The court reverses the 
collector’s action in imposing duty at 
80 per cent ad valorem, under Par, 1428, 
and fixes the proper rate at 45 cents per 
gross and 25 per cent ad valorem, under 
Par. 1451, Act of 1922. 


GLASS BEADS ON WIRE 


Colored glass beads on metal wire, 
looped at each end, used in the manu- 
facture of rosaries, necklaces and other 
articles, imported by Ben Felsenthal & 
Co., were assessed with duty at 55 per 
cent ad valorem, under Par. 218, Tariff 
Act of 1922, as articles of colored glass. 
Judge Sullivan has just ruled that duty 
should have been imposed by the cus- 
toms officers at only 50 per cent ad va- 
lorem, under Par. 230, Act of 1922, as 
manufactures, glass chief value, not 
specially provided for. 








Silver Filigree Industry of Italy 


WASHINGTON, D. C., July 24.—The art 
of gold and silver filigree work was in- 
troduced into Italy from the East by 
Venetian and Genoese merchants during 
the Middle Ages says a report to the De- 
partment of Commerce on “Silver Fili- 
gree Industry” from the American Con- 
sulate at Genoa, Italy. 

“It is,’ says the report, “an essenti- 
ally Eastern art in its delicacy and rich 
and complicated designs. During the 
XIXth century Italian filigree work en- 
Joyed great popularity, and at the ex- 


' bibitions held in London in 1870, at 


Paris in 1900, at St. Louis, in 1904 and 
at Brussels in 1910, the exhibits of Lig- 
urian artists won great admiration and 
were awarded medals and diplomas. 
“The Ligurian production of filigree 
Work at the present time is stated to 
be about 200 kilograms per month, of 
Which about two-thirds is jewel~v and 
one third larger articles. Almost the 
entire production is exported, about one 
fifth going to the United States and 
the remainder to various countries such 
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as Mexico, Central America, Spain, In- 
dia, and eastern European countries. The 
small amount which is sold locally is 
bought almost entirely by foreigners 
visiting the country. 

“Silver filigree is not mentioned 
separately in the Italian government 
statistics of imports and exports. The 
following figures, taken from the de- 
clared export returns of the Genoa Con- 
sular district show the exports of this 
product to the United States during 
the last three years: 1927, 652.12 pounds 
valued at $15,868; 1928, 821.05 pounds 
valued at $23,890; 1929, 1,206.06 pounds 
valued at $28,588.” 





DOES ANY SUBSCRIBER 
RECOGNIZE THESE MARKS 


A prominent San Francisco house 
is anxious to get the present address 
of the owner of a Hamilton strap 
watch, on the case of which some 
jeweler has scratched the foliowing 
repair numbers: 


28588— 
D29-6-28 


the last may be “P29-6-28” as the 
letter is indistinct. 

Also the case and movement num- 
ber is desired. 

If any reader has handled the watch 
in question or can supply any of the 
information desired he is requested 
to communicate at once with the 
Editor of Tue Jeweters’ Circucar, 
239 West 39th St. 











National Jewelers’ Mutual Fire Insur- 
ance Co. Increases Business 


MILWAUKEE, WIs., July 25—Officers 
and directors of the National Jewelers’ 
Mutual Fire Insurance Co. met last Tues- 
day for the second quarterly meeting of 
the organization. The meeting was held 
at the summer home of William Upmeyer 
of the Bunde & Upmeyer jewelry store, 
one of the directors, on Pine Lake in the 
village of Chenequa. All officers and 
directors were present. Adolph Possin of 
the Bozhardt-Possin Co. was also among 
the guests. 

The group met at 10 o’clock in the 
morning, together with officers and di- 
rectors of the Wisconsin Retail Jewelers’ 
Association, and spent the early hours in 
swimming and outdoor activities. Fol- 
lowing a noon luncheon a four-hour bus- 
iness session was held. 

A. W. Anderson, secretary of the Na- 
tional Jewelers’ Mutual Fire Insurance 
Co., read the quarterly report, which 
showed that the company is making prog- 
ress and that the last quarter has been 
more favorable as far as losses are con- 
cerned. During the first quarter of 
the year the insurance company showed 
considerable losses, but fewer losses dur- 
ing the recent quarter make the loss 
ratio about the same as a year ago, the 
report showed. Mr. Anderson told of 
progress that has been made relative to 
licenses in Indiana, Minne.ota and IIli- 
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nois, and predicted that the insurance 
company will get these three States lined 
up before the first of the year. 

Gross insurance today is $16,054,495, 
the treasurer’s report showed, which is 
a gain of $407,350 in net new business 
for the first six months of this year. 
The company has paid losses so far this 
year of $43,949.49. 








Fighting the Price Cutter 





(Continued from page 29) 








that the latter will conform to the policy. 
In carrying out this policy it will rely 
on its own sources of information and 
asks no help from the trade as to the 
conduct of its customers. 

Until the anti-trust laws are amended, 
this is about as far as a concern can go 
in protecting the reputation of its name 
and trademark against unfair practices 
of the price cutter. It is sincerely to be 
hoped that the policy inaugurated by 
this and other manufacturers who may 
do the same now or in the future, will 
prove that the predatory price cutter can 
be really curbed under the laws as they 
exist today. 








International Silver Co. Reorganizes 
Methods of Distribution 


The International Silver Co. has re- 
organized its methods of distribution and 
accordingly has divided the country in- 
to five selling divisions. The plan, ac- 
cording to an announcement made last 
week, enables the company to give great- 
ly increased service to the distributors. 

The divisions under the new plan and 
the managers in charge are as follows: 
Eastern, 9-19 Maiden Lane, New York, 
K. G. Merrill; Southeastern, 801 Hurt 
building, Atlanta, Ga., D. H. Havens; 
Western, 5 N. Wabash Ave., Chicago, B. 
S. Felvey; Southwestern, Ambassador 
building, St. Louis, Mo., R. C. Munn, and 
Pacific Coast, San Francisco, Cal., E. 
V. Saunders. 








NEW ENTERPRISES 


Jack Spencer has opened a jewelry 
store at 6400 Hollywood Boulevard, Los 
Angeles, Cal. 

A branch store of the Fox Jewelry 
Co., Grand Rapids, Mich., has been es- 
tablished at Kalamazoo. 

Nelson’s Jewelry and Style Shop has 
been opened in the Vaughn Hotel build- 
ing, 610 Procter St., Port Arthur, Tex. 











Mrs. Velma Margaret Thomas of 
Quincy, Ill., and Lee Andrew Henry, At- 
lanta, Ga., district manager in the south- 
eastern states for the Illinois Watch Co., 
Springfield, Ill., were married recently, 
in the Methodist Church, Springfield, 
Ill. The Rev. W. W. Henry, father 
of the bridegroom, and pastor of the 
Baptist Church of Assumption, officiated. 
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Reports from the European Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam, as Reported by Correspon- 


dents of “The Jewelers’ Circular’ 


LONDON, July 18—The market is at 
present laboring under the usual dull- 
ness of the midsummer holidays, as well 
as under the generally poor economic 
conditions resulting from trade depres- 
sion. AS a consequence, everyone has 
adopted an attitude of waiting. This 
is even noticed at the present in the 
market for rough material, where it is 
reported few transactions have been car- 
ried on recently. 

Prices for the rough still remain firm, 
and no concessions whatsoever have 
been conceded by the Syndicate. As a 
result, manufacturers and cutters are 
experiencing difficulty, under the present 
condition of the market for polished dia- 
monds, to come to terms which will re- 
sult in a profit. 

During the last month application was 
made by one of the local diamond mer- 
chants for diamond cutters from the Con- 
tinent. It is understood that after great 
difficulty passports were issued, allowing 
these cutters to come into England. The 
Minister of Labor, however, declared in 
Parliament that, as far as this year is 
concerned, no more diamond cutters from 
the Continent will be allowed to enter 
England in search of employment. 





Paris, July 17—There is little or no 
change in the local market, and business 
here shows the same slow tendency that 
now prevails in every large center. 
Holders of large stocks are keeping their 
g00ds from the market, knowing that 
Under the present. circumstances those 
few buyers at the market are seeking to 
take advantage of present conditions to 
pick up bargains. 

A slowness is also apparent in the 


pearl industry. There is, however, a 
sporadic demand for good quality ba- 
guette diamonds, but prices for this sort 
of goods are somewhat stiff. 

Among the well informed in trade cir- 
cles a revival of business is expected 
about next autumn, 


AMSTERDAM, July 17—During the early 
part ‘of the month there was little ac- 
tivity among buyers in this market for 
polished stones, which was expected, fol- 
lowing as it did immediately after the 
passing of the United States Tariff Bill. 
Since last week, however, business is re- 
ported to be much quieter, as those visit- 
ing the market are only buying for their 
immediate needs. 

The present economic conditions under 
which the world is laboring has had its 
effect on trade here, although one of the 
leading members of the diamond trade 
stated recently that diamonds are at 
present one of the best investments. 








Watch Novelties in the Public Eye 
of England 


LONDON, July 24.—An original watch 
of the fob variety that was shown at 
a recent London exhibition, is carried 
out in platinum, onyx and diamonds. 
From a Greek key-patterned platinum 
and diamond brooch is suspended, on a 
chain set. with baton diamonds, a dia- 
mond-encrusted barrel banded with onyx. 
Beneath the barrel rests a fine pearl 
When the pear! is gently pulled, a watch 
no larger than a pea slides into view. 


CLIP-ON WATCH 


Another up-to-the-minute watch is set 
in a diamond and platinum “clip,” which 
is fastened on the shoulder, sleeve or 
even hat. These clip-brooches are the 
latest. pieces of jewelry to be adapted 
for watches, and many of them make 
very beautiful settings. Clip-brooches 
are carried out in colored carved stones 
and diamonds, while the figures on the 
tiny watch dials are very often in the 
same shade as the carved gems. 


A HAND-BAG WATCH 


A novelty watch which is both useful 
and beautiful is the hand-bag watch. 
This, at first sight reminds one of a 
petrol lighter. It is carried out in high- 
ly polished platinum, with hasps of dia- 
monds and straps of rubies. The hinged 
door is manipulated by pressing a ruby 
bolt. Inside this fascinating case re- 
poses a square watch with a dull plati- 
num face. It is so designed that, by 
touching a spring, it can be turned into 
a small bedside clock. 


BARREL WATCH 


Yet another original design resembles 
a barrel. The “barrel” is set in the 
center of a diamond bracelet and the 
watch that the barrel carries is less than 
half an inch long. 


EVENING WATCH 


‘ 


Most unusual is an “evening watch” 
mounted in crystal, through which the 
owner can see the wheels go round. 
This watch hangs from a fob of dia- 
monds and onyx, set on a chain attached 
to a brooch also of onyx and diamonds. 
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Rumor Branded as Wilfully False 


Officers of A.N.R.J.A. Denounce Report That Association Is Helping in Formation of a Buying 
Syndicate and Claim Statement Was Circulated for Sinister Purpose of Developing 
Unfriendly Attitude on Part of Wholesalers Toward the Retailers’ Organization 


, A rumor has been circulated in dif- 
ferent sections of the country, and par- 
ticularly among the wholesale trade, 
which is believed by the officers of the 
American National Retail Jewelers’ As- 
sociation to have been started and fos- 
tered for the purpose of injuring the 
retailers’ association in the eyes of the 
wholesalers of the country. This rumor, 
which was to the effect that the Amer- 
ican Retail Jewelers’ National Associa- 
tion, or some of its officers, were inter- 
ested in the formation of a “buying syn- 
dicate,” is denounced as absolutely and 
unqualifiedly false, made out of “whole 
cloth,’ and based on no fact that 
lcould be twisted or perverted into a 
foundation for such a report. 


_ In the last week or so the offices of the 
A. N. R. J. A., 22 W. 48th St., New 
York, received inquiries by telephone 
and mail not only from the city of New 
York itself but from New England, the 
Middle West, the South and other. sec- 
itions, asking about the report, and Sec- 
retary Evans has been kept busy denying 
ithe truth of the same and denouncing 
those who have circulated it. 

But so persistently has the report been 
kept in circulation that the officers, who 
lat first paid little attention to it, at last 
deemed it necessary to issue a formal 
denial and the following was sent out, 
Saturday, to the trade press and to the 
‘active and associate members of the 
National Wholesale Jewelry Trade 
jAssociation. It reads: 


‘Dear Sir: 


Reports received from various sources in- 
icate that some person is circulating rumors 
concerning proposed activities of the Amer- 
icin National Retail Jewelers Association 
to the effect that our association, through 
its officers, is contemplating the formation 
of a buying syndicate which would take over 

functions of the wholesale jeweler and 
in so far as possible eliminate him from the 
chain of distribution. 


In the name of the Executive Committee 
and our entire association we deny these 
statements as being wilfully false and circu- 
lated for the sinister purpose of developing 
an unfriendly attitude toward the American 
National Retail Jewelers Association on the 
part of the wholesale jewelry trade and the 
manufacturers who distribute their wares 
through the wholesale jewelers. 


We ask that you contradict this unfair 
and false statement whenever and wherever 
you hear it, and that you state in the most 
emphatic terms that the American National 

il Jewelers Association, or any of its 
Officers, does not contemplate at this, or any 
er, time the performance of any service 
in the industry other than that on which it 
as built its present splendid association— 
has the confidence, good will and 
— ofthe entire jewelry industry; manu- 
acturers, wholesalers, importers, retailers, 


trade papers and the general purchasing 
public. 

We take this opportunity to invite and 
urge you to attend the greatest retail jewel- 
ers’ convention ever held—the 25th Annual 
Convention of the American National Retail 
Jewelers Association—at the Hotel Pennsy}- 
vania, New York City, the week beginning 
Sunday, September 14. Come to our meet- 
ings, study our men and methods, and be 
as critical as you choose. We will gladly 
stake our individual and association reputa- 
tions on your expressed opinions after this 
great convention. 

Faithfully yours, 
Wm. G. Frasier, 
Pres. A. N. H. i. A: 
Charles T. Evans, c 
See. A. N. Re. 5. A. 








The Convention Exhibits 





Many Concerns Will Have Displays at Great 
Gathering of the A. N. R. J. A. in 
New York, Sept. 14 to 19 


On July 24 the American National 
Retail Jewelers Association announced 
that 44 exhibitors had reserved space at 
the forthcoming convention of the organ- 
ization which will be held at the Hotel 
Pennsylvania from Sept. 14 to 19 in- 
clusive. There is still available several 
booths on the balcony as well as a num- 
ber of sample rooms for those who prefer 
the room type of exhibit. Those wishing 
to make reservations for exhibition space 
should communicate with Charles T. 
Evans, 22 W. 48th St., New York. 

The following have already reserved 
exhibit space: 

Elgin National Watch Co., Parlor C; 
International Silver Co., Space 1; J. R. 
Wood & Sons, 2; Bulova Watch Co., 3; 
Harry Schick, 4; S. Nathan, 5-6; Ed- 
ward L. Stern & Bro., 7-8-9; Whiting & 
Davis Co., 10; Western Clock Co., 11; 






































Waltham Watch Co., 12-14; Katz & 
Ogush, 13-15; Walter Lampl, 16; Oneida 
Community, Ltd.,  17-18-19-20-21-22; 
Waterbury Clock Co., 23-24; Gemex Co., 
25; Baker & Co., 26; Jerseman & Wolly, 
27; Associated Silver Co., 28; Helbros 
Watch Co., 29-31-33; Freudenheim Bros., 
30; Milton Jewelry Co., 32; S. Langs- 
dorf, 34; Seth Thomas Clock Co., 35-37; 
A. Cohen Corp., 36-38; Ollendorff Watch 
Co., 39-41; Wefferling Berry, Wallraff 
Co., 40; E. Tornoe, 42; Mabie, Todd & 
Co., 483; Germanow-Simon Machine Co., 
44; A. Wittnauer Co., 45; Kienzle Clock 
Co., 46; Henry Freund & Bro., 47; L. 
E. Waterman Co., 48; M. Rosenberg, 49; 
Wolfsheim & Sachs, 50-51; Herschede 
Hall Clock Co., 52-53; Morell & Co., 54; 
Edmondson Warrin & Co., 55; Jos. H. 
Meyer & Bro., 56; Rosenthal China Co., 
57; L. Luria & Son, 58; Wm. L. Gilbert 
Clock Co., 59-60; Wahl Pen & Pencil Co., 
61; Conover & Quayle, 62; Available, 
63 to 76. 








San Diego County, Cal., Jewelers 
Organize and Elect Officers 


Los ANGELES, July 25.—Secretary E. 
R. Allen, of the California Gold and 
Silversmiths Association, went to San 
Diego Tuesday evening to perfect the 
organization of the San Diego County 
Jewelers Association. Mr. Allen pre- 
sided, opening the business of the eve- 
ning as soon as 25 jewelers had been 
seated in the spacious banquet room of 
the Cabrillo Cafe. 

The speaker dwelt on the benefits to 
be derived from such bodies and de- 
scribed the impetus which would be 
given such an industry when all those 
engaged in it in a community acted, as 
a whole, like friends instead of rivals. 

The following were elected as officers 
for the ensuing year: President, Nate 
Baronov; vice-president, John Ernsting; 
treasurer, Armand Jessop, and Leo M. 
Schiller, secretary. The initial board of 
directors in addition to the officers are: 
John W. Ware, David Hymes and George 
Kerrigan, San Diego; William Nietfeld, 
Oceanside; O. E. Burgar, La Jolla. It 
was decided to meet monthly, on each 
fourth Tuesday, and the Cabrillo Cafe 
was selected as the meeting place. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars Official 
JGhy Za... 56 37 3456 

oe Sentae See 37 3454 

i 2eeece ae 37 3456 

© Sess 2 37% 35 

+ S@ice« 2 37% 35% 

« $8... 16% 37% 34% 
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DESIRABLE SPACE FOR RENT 


Very desirable location ready for 
immediate occupancy, may be had now in 


THE JEWELERS’ BUILDING $ 14 WEST 46th STREET 


IN THE HEART OF THE UPTOWN NEW YORK JEWELRY CENTER 
Small or large units with full North Daylight 


For particulars apply to: 


SIGLEY REALTY COMPANY 


35 West 47th Street New York, N. Y. 
Telephone Bryant 6506 
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New York Will Welcome the Retailérs 





Committee Formed to Sponsor Entertainment for Visiting 
Members of the American National Retail Jewelers 
Association During Convention on Behalf 


of the Importers, Manufacturers 
and Wholesalers 


As a result of the recent meeting in 
New York city of the four great out- 
standing organizations in the jewelry 
trade, the Jewelry Crafts Association, 
the Jewelers 24 Karat Club, the Jewel- 
ers’ Security Alliance and the National 
Jewelers Board of ‘Trade are represented 
in a committee that is to welcome the 
members of the American National Re- 
tail Jewelers Association to New York 
at the great convention that will be held 
at the Hotel Pennsylvania, Sept. 14 to 
19 inclusive. 

Believing in the importance of main- 
taining the fact that New York is and 
always has been recognized as the na- 
tional headquarters for the importing, 
manufacturing and wholesale interests 
of the jewelry trade in the country, and 
desiring to uphold the specific pride of 
Greater New York, this committee ex- 
tends to the members of the A. N. R. J. 
A, the most cordial kind of hospitality 
during the convention. The preliminary 
meeting was attended by the following 
committees from the different organiza- 
tions: 

Jewelers 24 Karat Club: DeWitt 
A. Davidson, Charles W. Sommers, 
G. H. Niemeyer. 

Jewelers’ Security Alliance: Na- 
than J. Stern, H. H. Dillingham, 
Harry C. Larter. 

Jewelry Crafts Association: Rob- 
ert Steele, Henry Agate, Alex Grab- 
horn, J. L. Corbett. 

National Jewelers Board of 
Trade: Otto D. Wormser, Chas. J. 
Strahl, Herbert Ollendorf. 


The preliminary meeting resulted in 
the election of Harry C. Larter as chair- 
man, G. H. Niemeyer, vice-chairman, 
and I. W. Cokefair, treasurer. A 
Finance Committee with a representa- 
tive of every branch of the industry was 
arranged for with Arthur Lorsch as 
chairman. An Entertainment Commit- 
tee with Charles W. Sommers as chair- 
man has been appointed, and while 
definite arrangements have not been 
made, it is planned at this time to have 
an afternoon or evening entertainment 
at which time the wholesale trade will 
act as hosts to the retail members at- 
tending the convention. 

The representatives of the various 
branches of the industry will soon call 
Upon individual firms for their contribu- 
tions toward the necessary expenses 
Which will be involved in carrying out 
the hospitable plans that are tentatively 
now talked about. 

The various local organizations of re- 
tail jewelers have not been inactive in 


aiding in the preparation for this na- 
tional event. The Metropolitan Retail 
Jewelers Association, the Bronx associ- 
ation, and the Brooklyn jewelers have 
all combined their efforts in the sale of 
preregistration cards for the convention 
to make the attendance from the districts 
of Greater New York a large one. Many 
jewelers throughout the city have offered 
their automobiles to be used as convey- 
ances in the motorcade that will escort 
the visiting jewelers on a parade about 
the city and environs. 








Orange County, Cal., Jewelers Hear 
Talk on “Credits” 


Los ANGELES, July 24—One of the 
most enthusiastic meetings of the Or- 
ange County Retail Jewelers Association 
was held Tuesday evening at Ketner’s 
Cafe, Santa Ana, there being in addi- 
tion to visiting craftsmen an attendance 
of 25 jewelers, nearly 100 per cent of 
the merchants in that sister county to 
Los Angeles. One of the reasons for the 
large attendance was the announcement 
that A. W. Baerthlein of E. W. Reynolds 
& Co. credit department was to talk on 
“Credits.” Business was quickly con- 
cluded and the time given over to Mr. 
Baerthlein, who is in touch with credit 
conditions over the entire Pacific Coast 
territory. 

Mr. Baerthlein began with the state- 
ment that every business man is attempt- 
ing to find someone who is able to fore- 
cast the future of business. All sur- 
veys, he said, indicate that a business 
crisis is being passed through of such a 
nature that before the institution of the 
Federal Reserve Bank would have 
proved disastrous to all industry. 

“Is the jewelry industry in a position 
to stand the proposed 5 per cent State 
tax?” was a question put by the speaker. 
He was of the opinion that under pres- 
ent conditions it was not. 

He continued: “Although we appear to 
have a brighter prospect in the near 
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future, we should still be cautious in 
granting credit. 

“I am often asked by retail jewelers— 
and I want to say right here that I am 
talking entirely from a retail jeweler’s 


standpoint—whether I thought they 
were in a position to extend credit. My 
answer to this question is that liabili- 
ties should not exceed 50 per cent of the 
quick assets and the terms on which 
you would extend credit would have a 
great bearing on your ability to main- 
tain this financial condition as your turn- 
over on your accounts and contracts re- 
ceivable would be largely responsible for 
the liquidation of your indebtedness and 
the maintaining of your business in a 
healthy state at all times.” 

In summing up, Mr. Baerthlein said: 
“It is difficult to set a definite rule for 
credit extension by the retail jewelry 
trade. Each case must be handled and 
measured by the manner in which the ap- 
plicant for credit accepts the seriousness 
of his obligations. A merchant must 
pay strict attention to the customer’s re- 
plies and his general attitude when being 
questioned.” 








Officers and Directors of Wisconsin 
Association Hold Outing 
and Meeting 


MILWAUKEE, WIs., July 28—Officers 
and directors of the Wisconsin Retaii 
Jewelers’ Association demonstrated their 
prowess in swimming and in “bowling 
on the green” when they met at the sum- 
mer home of William H. Upmeyer of 
Bunde & Upmeyer, Milwaukee retail 
jewelry store, for their annual outing 
and quarterly business session. 

Gustave Keller, who has been elected 
one of the delegates to the national con- 
vention, and Adolph Possin of the Boz- 
hardt-Possin Co., recently elected vice- 
president of the newly organized Na- 
tional Wholesale Jewelry Trade Associa- 
tion, were among the guests. Mr. 
Keller proved the star bowler among the 
group, during the morning outdoor ac- 
tivities, and John Hess of Fond du Lac 
won the title as a “champion swimmer.” 
The group convened at 10 o’clock, spend- 
ing the morning out of doors, and the 
afternoon in business conference. 

Business of the Wisconsin Retail 
Jewelers’ Association consisted mainly 
of routine reading of reports and in- 
structions to delegates to the nationa) 
convention. Initial preparations were 
also made for the next State conven- 
tion, and the probability of holding it at 
Lake Geneva was discussed. 

The meeting held July 22 ends the 
fiscal year of the association, and at the 
next quarterly meeting to be held about 
Sept. 1, Otto Fisher of Appleton will re- 
place J. R. Chapman of Appleton on the 
board of directors. The next meeting 
will start a new year for the association. 

Mr. Upmeyer, who has been a director 
of the Wisconsin Retail Jewelers’ Asso- 
ciation for many years, entertained his 
guests royally during the day. A lun- 
cheon was served at noon, followed by a 
chicken dinner in the evening at Red 
Circle Inn, in the village of Chenequa. 
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IKIMOTO PEARLS 


Genuine Pearls Cultured 


HEAD OFFICE: GINZA, TOKIO 
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No More Pitfalls. Ophthalmometry made simple and precise by ie 
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239 W. 39th STREET NEW YORK i. 




















Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through 
years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 











MARKET AND FULTON OFFICE 


IRVING TRusT COMPANY 
81 Fulton Street, New York 
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Enlisted for Tax Fight 








Retail Jewelers of Pennsylvania to Aid in 
Fight for Repeal of State Mercantile 
Tax at Next Session of Legislature 


PHILADELPHIA, July 28—Every retail 
jeweler in this city and in the State of 
Pennsylvania will be enlisted in the 
battle on the mercantile tax at the 1931 
session of the legislature. This levy 
has been one of the most burdensome im- 
posed on retailers in this State. 


Agitation for repeal of this burden has 
been in progress for some time and has 
culminated in the organization of the 
Pennsylvania Anti-Mercantile Tax As- 
sociation with headquarters in this city. 
Charles L. Walker is secretary and treas- 
urer of the group, which has mapped out 
a well-defined plan of attack on the levy 
when the State assembly meets at Har- 
risburg in January. Steps already have 
been taken by the organization to inter- 
est the Pennsylvania Retail Jewelers 
Association and the Philadelphia Jewel- 
ers’ Guild in the interest of repeal, as 
well as individual jewelers all over the 
State, whether they are doing business 
on a cash or installment basis. 


The tax is especially onerous on jewel- 
ers in that it takes so much from them 
regardless of whether they have con- 
ducted business at a profit or loss dur- 
ing the year. While the levy apparently 
is small (one mill on the dollar of gross 
business during the year), it mounts to 
large proportions in the aggregate. 

Pennsylvania is the only State in the 
Union imposing a mercantile tax and 
John D. Enright, president of both the 
State and local retail jewelers’ associa- 
tions, and Fred J. Cooper, secretary, be- 
lieve it should be repealed at the coming 
session of the legislature. 

Repeal will have the backing of prac- 
tically every retail merchant in the State 
and already a number of State senators 
and representatives, whose election in 
November is a certainty, have pledged 
themselves for repeal. 


Officers of the retail organizations are 
planning to keep a closer watch on leg- 
islation at Harrisburg next year and in 
the future than has been the case. Al- 
ready hints have come from the State 
capital that with the elimination next 
year of the ill-advised anthracite sales 
tax and the dropping of 1 cent off the 
gasoline tax, other levies may be intro- 
duced to take their place. There is some 
talk of a “luxury tax,” which, of course, 
would include jewelry, and this the re- 
tailers will fight to the limit. 

As a matter of fact retail business in 
this State is pretty well taxed now, with 
county and municipal levies in addition 
to State and national burdens. As Mr. 
Cooper puts it, “by the time we pay our 
Mcome tax and the various State and 
municipal taxes, the profits have under- 
gone a reducing treatment that makes 
them slim indeed.” 

The question of the sales tax elimi- 
Nation and warfare against imposition 
of any new taxes will be one of the in- 
teresting features of the September 
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meeting of the Philadelphia Retail Jewel- 
ers’ Guild. It will be held at Boothby’s 
on Tuesday evening, Sept. 9. 








Arrangements Complete for Banquet 
During Fifth Annual Jewelry 
Show at Chicago 


CHICAGO, July 28.—Members of the 
Wholesale Jewelers of Chicago and ex- 
hibitors of the Fifth Annual Jewelry 
Show have been notified that the enter- 
tainment committee has provided for the 
annual dinner, entertainment and dance 
to be held on the fourth floor of the 
Palmer House at 6.30, Wednesday 
evening, Aug. 6. Members and guests 
are urged to meet at the hotel at 6 
p. m. in order that they may be seated 
at their respective tables at 6.30 p. m., 
at which time the first course will be 
served. The special entertainment pro- 
gram provided for this affair requires 
a strict adherence to that schedule. 

The grand ball room, grand foyer and 
“Red Lacquer” room will again serve for 
the entertainment of a record breaking 
attendance of jewelers. The cost of the 
dinner is $3.50 per plate. The asso- 
ciation is arranging an elaborate pro- 
gram of entertainment headliners. The 
affair will be strictly informal and 
should be made a gala occasion by visit- 
ing jewelers and their wives. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended July 26, 1930 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 
coin 
Gold bars paid depositors..... 


$350,594.06 

31,364.68 

Total $381,958.74 

Of this, gold bars exchanged for gold 
coins are reported as follows: 


Date 
July 


Exchange 
$62,254.49 
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It is reported that Robert A. Moore, 
Arroyo Grande, Cal., has sold out his 
business to E. L. Cheney. 
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“Tying Up” with Theaters 





National Jewelers Publicity Association Aids 
Brooklyn Jewelers in Pushing Sales 
of Coral Jewelry 


NEWARK, N. J., July 24—Cooperating 
with the retail jewelers of Brooklyn, 
N. Y., the National Jewelers’ Publicity 
Association has started a campaign to 
aid sales of coral and coral jewelry by 
taking advantage of the advertising 
given the stone, as a result of the coral 
show at one of the leading moving pic- 
ture theaters. 

Early last week the association sent to 
the jewelers of Brooklyn the following 
letter: 


TO THE JEWELERS OF BROOKLYN, 
Ns Wai 


1. HERE IS A CHANCE For a TIE-UP 
WITH A LIVE PROPOSITION. 

2. THE Fox THEATER HAS THE “CORAL 
SHOW” ON THE STAGE FOR ONE 
WEEK. 

3. PUT THE INCLOSED CARD IN A PROM- 
INENT PLACE IN YOUR WINDOW. 

4. MAKE A DISPLAY OF CORAL JEWELRY, 
SHOW CAMEO BROOCHES, NECK- 
LACES AND OTHER PIECES. 

5. THE PuBLic Is INTERESTED IN THE 


THEATER. USE THIS INTEREST TO 
ATTRACT ATTENTION TO YOUR 
STORE. 


6. Do THIS AT ONCE. DON’T DELAY. 
SALES CAN BE MADE IF You 
MAKE YOUR DISPLAY ATTRACTIVE. 


The following notice accompanying the 
letter was the card put in the window, 
which read: 
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Coral goes Modern . 


will be wonderfully de- ! 


} 

IN all its beauty Coral 
picted by the display of i 
beautiful Coral and Cameos 
in Fanchon and Marco’s 
“Coral Idea” at the Fox | 
Theatre, Flat- ! 


bush Avenue and Nevins 


Brooklyn 


Street, during the week be- 
ginning Friday, July 25th, 
1930. 


! We Coral and ] 


Cameos this year. .. . 


See “The Idea” | 


suggest 











Wilber A. Marr, who recently severed 
his connections with R. Bruce Carson, 
jeweler, of Hagerstown, Ind., has ac- 
cepted a position with the department 
store of the Parsons-Souders Co., of 
Clarksburg, W. Va. Mr. Marr will have 
charge of the jewelry department. 
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PLATED FLATWARE SPECIALISTS 


WE CARRY 33 PATTERNS IN STOCK READY FOR DELIVERY 


(Including Fancy Dozens and Single Pieces) 
WE SOLICIT YOUR BUSINESS 


J. W. JOHNSON 


14 MAIDEN LANE ILVERWARE 1 W. 47th ST. 
NEW YORK INCE 1869 NEW YORK 














The BUYERS’ DIRECTORY 


Price One Dollar 








The Jewelers Publishing Corp., 239 W. 39th St., New York 
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More Arrests Over Watch Smuggling 





Government Agents Seize Six Hundred and Forty Movements in 
Office of One Prisoner and Home of Another—Two Other 
Men Also W anted—Officials Claim Evidence Links 
Men Implicated with Soviet Activities 
in This Country 


The arrest made by special customs 
agents last Saturday of two men accused 
of watch smuggling has unearthed evi- 
dence which, according to the Federal 
authorities, may aid the United States 
in laying bare some secret activities of 
the Soviet government said to be going 
on in this country. 

The men arrested on the charge of 
smuggling watch movements are Jacob 
Kreitz, of 5305 65th St., Woodside, 
Queens, N. Y., and Abraham Schafran, 
2111 67th St., Brooklyn, N. Y. United 
States District Attorney Tuttle stated 
last Saturday, when the two men were 
arraigned before Commissioner Cotter 
that the Federal authorities are seeking 
another suspect, a Russian, alleged by 
Schafran to be the “controller” of the 
Amtorg Trading Corp., which concern 
was recently the object of an investiga- 
tion made by the Congressional Commit- 
tee. Schafran told the authorities, said 
Mr. Tuttle, that it was through this man, 
the watch movements had been brought 
into this country, and that the missing 
suspect had told him he could smuggle 
15,000 watch movements into this coun- 
try at a price of $1.50 each as against 
the regular duty of $3.75. A second 
man, who shares an office with Schafran 
at 116 Nassau St., New York, is also 
being sought by the government. 

The 640 watch movements involved in 
the alleged smuggling operation were 
seized by the Federal agents in three lots. 
One was in Kreitz’s possession, another 
in Schafran’s office and the third in the 
latter’s home. Schafran told the police 
said Mr. Tuttle, that his office associates 
had informed him about still larger 
stores of smuggled watch movements to 
be obtained and advised him to go to 
Times Square and await the arrival of a 
man who would identify himself by 
means of a torn half of a visiting card. 
One section of the card was displayed 
last Monday at his office by Mr. Tuttle, 
showing the latter half of a name end- 
ing“, . . kienz.”” Over this was printed 
in lead pencil the name “Albert.” Schaf- 
ran received one section of the card, and 
with the other piece, Kreitz identified 
himself at a meeting at Times Square 
Saturday, receiving 250 watch move- 
ments from Schafran. Special customs 
agents under the supervision of Agent 
J. J. Lynch arrested Kreitz after this 
meeting, and Schafran was taken into 
custody later at his office in Nassau St. 
According to the Federal agents, some 
of the movements were marked “Swiss 
made,” but none of them was marked as 
to the maker’s name, adjustments, or 


number of jewels as required by the 
Tariff Law, thus proving they were il- 
legally imported. 

When questioned by the authorities, 
M. Mendelson, publicity director for the 
Amtorg corporation, admitted that a man 
of the same name as the Russian suspect 
had been in the employ of the Amtorg 
until about six weeks ago, when he re- 
turned to Russia. This man, Mr. Men- 
delson said, was only a clerk in the Am- 
torg office and expressed surprise that a 
man of his humble position could engage 
in smuggling operations requiring con- 
siderable sums of money. It was also 
pointed out by Samuel Shipman, of the 
Amtorg’s information bureau, that the 
Amtorg does not import watches or 
watch movements and it was emphatical- 
ly denied at the concern’s offices that the 
agency had anything to do with the 
smuggling. 

A credential was found on one of the 
accused men in the form of a piece of 
white silk upon which the following 
words were typewritten; 


The bearer of this credential is 
thoroly trustworthy and should be 
given all possible support so that 
he may effectively accomplish the 
mission he is engaged in. 
Fraternally yours, 

Max Bedacht 
For the Secretariat. 


On one end of the piece of silk a 
stamp in green ink was affixed bearing 
the words “Central Committee of Com- 
munist Party of the U. S. I. 

A little black leather-bound book con- 
taining the names of over 25 alleged 
Soviet agents said to be operating in the 
United States and countries of the Far 
East, and also words arbitrarily selected 
for use in the sending of code messages 
as well as several letters appearing to 
be in code, was found on the person of 
Kreitz. This book, Mr. Tuttle said, will 
be turned over to government men who 
are expert in deciphering codes. 

The accused men, Schafran and Kreitz, 
after their arraignment before Commis- 
sioner Cotter under the accusation of 
facilitating the smuggling of watch 
movements, were held in $15,000 bail 


(Signed) 
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each, for a hearing next Thursday (Aug. 
7). Being unable to produce bail, they 
were put in cells. 

Mr. Tuttle made it plain last Monday 
that he had not decided whether or not 
the men arrested had been associated 
in any way with a representative of the 


Amtorg. 
“As I said Saturday,” Mr. Tuttle 
declared. “I am merely stating that 


one of them said he was associated 
with a man who, he said, was controller 
of the Amtorg. That is what he said. 
I know nothing about it.” 

On this point, Peter A. Bogdanov, 
chairman of the Amtorg, said last 
Monday: 

“With regard to reports in the press 
to the effect that the Amtorg Trading 
Corp. has been in any way connected 
with smuggling operations, I wish to 
state that such reports are absolutely 
false and could -nly originate at a time 
when sensational and irresponsible at- 
tacks seem to be the order of the day.” 








Two Former Atlanta Officials Accused 
of Issuing Fraudulent License 
to Jewelry Auctioneers 


ATLANTA, GA., July 25.—A _ license 
issued to Clein & Ellman, auction jewel- 
ers, in 1925 may result in the conviction 
for fraud of two Atlanta officials—one, a 
former city clerk, and the other, a for- 
mer councilman. Both men have been 
indicted for bribery, it being charged 
that they received $800 from Mike Ell- 
man to secure a license for the firm. 

The regular auction license cost $1,000, 
and the two ex-officials are charged with 
having secured for Clein & Ellman a 
regular jewelers’ license costing $22.50. 
Therefore the two are charged not only 
with accepting a bribe from Ellman but 
of defrauding the city out of the regular 
price of an auction license—or $977.50. 

Protests from the Atlanta Retail 
Jewelers Association and ultimate en- 
forcement of the auction jewelry law 
eventually forced Clein & Ellman to 
abandon their auction jewelry business 
in Atlanta, but local jewelers are watch- 
ing the outcome of the trials of the ac- 
cused officials with considerable interest. 








Two Supposed Customers Steal Dia- 
mond Rings from Canton, 


Ohio, Store 


CANTON, OHIO, July 24.—A tray con- 
taining 12 diamond rings valued at more 
than $500 was taken from the store of 
the Hale Jewelry Co. by two men for 
whom police are searching. 

When the men entered the store one of 
them asked G. N. Shriber, manager, to 
tighten the setting of a stone in a ring 
he was wearing. Mr. Shriber took the 
ring and went to the rear of the store 
to make the adjustemnt. 

While the jeweler’s attention was on 
the repair work one of the men leaned 
over the show case, lifted out the tray 
of diamond rings and the two walked 
quietly out of the store and disappeared. 
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Three Victims Bound and Gagged by 
Thieves Who Rob Cleveland 


Jewelry Store 


CLEVELAND, OHIO, July 26.—The 
branch store of Rotbart Bros., credit 
jewelers, Broadview and Pearl Roads 
was held up by two gunmen last Wednes- 
day. Police were informed that the 
thieves stole $350 in cash and $9,000 
worth of jewelry. 

The men came to the store shortly 
after it was opened. Andrew Leinwandt, 
optometrist, was behind the counter and 
the men asked to look at a watch. As 
Mr. Leinwandt turned to get the desired 
article, one of the men covered him with 
a gun and then marched him to the base- 
ment. A few moments later Maurice 
Baroff, manager of the store, arrived 
and also Adolph Porter, and they were 
promptly covered and forced to go to 
the basement where all three were bound 
hand and foot and their mouths covered 
to prevent any outcry. 

While one of the crooks stood guard 
the other looted the showcases and cash 
register. The manager finally managed 
to loose his bonds after the pair had left 
and notified police. A tray of diamond 
rings were left behind by the crooks in 
their haste to depart. 








Daring Daylight Robbery Committed 
at Beloit, Wis., Jewelry Store 


BELOIT, WIs., July 25.—The J. W. An- 
derson jewelry store at 134 W. Grand 
Ave., here was the scene last week of 
one of the most daring daylight rob- 
beries in the history of Beloit. The 
robbery took place between five and 
seven o’clock on Sunday afternoon, July 
20, with a loss of nearly $700 worth 
of jewelry. 

Preparations for the “job” had evi- 
dently been started some months ago as 
the bars over the rear window had been 
cut so long ago that rust had formed 
over the cuts. 
a tray of jewelry out of the safe Sunday 
morning and put it in the show window. 
He discovered the robbery when he went 
to put the jewelry back in the safe about 
10 o’clock Sunday night. 

Articles taken included four watches, 
valued at $50; seven ladies’ rings worth 
$105, and 15 diamond rings valued at 
$500. Police believe the burglary the 
work of an expert and are endeavoring 
to trace the robber. 








Robbers Escape With Valuable Loot 
in Cleveland Jewelry Store 
Hold-Up 


CLEVELAND, OHIO, July 28.—The sec- . 


ond jewelry store holdup occurring in 
this city within the week was committed 
on Friday evening when Emil Katz, of 
the Katz Jewelry Co., and his clerk, Miss 
Marie Szegedi, were covered with guns 
and forced into a rear room while the 
store was looted. 

The gunmen were described as young 
men and upon entering the store, asked 


Mr. Anderson had taken . 
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to see a compact. Miss Szegedi started 
to wait on them when they produced 
guns and ordered her and Mr. Katz to 
hold up their hands and go into the back 
room. The victims were bound and the 
men then went to the safe which was 
open and contained the stock that had 
been put away for the night. After 
ransacking this they went through the 
showcases and gathered up other mer- 
chandise, the loot totaling $4,000 and 
escaped in a taxicab. 











Burglar Captured in Racine, Wis., 
Store After Being Shot by 
Policeman 


RACINE, WIs., July 25.—A burglar in 
the Irving Johnson jewelry store, 548 
State St., here, was shot through the 
ankles when discovered by the officer on 
the beat. He gave his name as Russell 
Little, age 21, and address as Rogers 
Park, Ill. The officer, who found the 
burglar “jimmying” a trap door leading 
from the basement, fired one shot which 
passed through both ankles. 

Little has been taken to the hospital 
and will probably be crippled for life 
as a result of the well placed shot. He 
confessed, according to detectives, that 
he was responsible for another robbery 
in Racine and stated that he had recently 
been released from prison on another 
charge. 








Instigators of Kenosha, Wis., Jewelry 
Store Robbery Receive Long 
Prison Sentences 


KENOSHA, WIS., July 24.—Sentences 
of 20 to 30 years each have been meted 
out to Jasper Luitze, 38 years old, and 
father of eight children, and Guy Peru- 
gini, 34, Kenosha bootlegger, ‘for their 
part in the holdup of the J. G. Nieweir- 
dowski Jewelry Co., in which $1,000 in 
loot was taken. The men were con- 
demned as “modern Fagins” by the trial 
judge. 

According to charges, they sat outside 
the jewelry store while two youths, 
Alfred Schultz, 20, and Finney Pontello, 
19, went inside and committed the rob- 
bery. Schultz and Pontello were sen- 
tenced to from four to six years in the 
penitentiary. 








An armed negro, pretending that he 
was a customer, recently walked into the 
jewelry store of F. J. Saunders, 288% 
Decatur St., Atlanta, Ga. Selecting a 
wrist watch from the cabinet, he asked 
to see it. Then he calmly picked it up, 
covered the salesman with a pistol, and 
walked out. 
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A young woman was arrested recently 
by the local police after C. E. Bishop, 
district sales manager for Max Fried. 
man’s jewelry store, Knoxville, Tenn, 
reported the loss of watches and jewelry, 


Throwing a padded brick through the 
show window of the jewelry store of 
Frank Mayer, 2604 Vliet St., Milwaukee, 
Wis., a burglar recently escaped with a 
tray of rings and several watches, the 
total value of which was several hundred 
dollars. 

Thieves recently broke into the Pierce 
jewelry store, Wyman St., Brockton, 
Mass., and stole material valued at $200. 
Entrance was gained by breaking a small 
hole in the large plate glass window, 
and police believe that the burglary was 
perpetrated by juvenile offenders. 


A Chinese youth recently switched an 
imitation diamond ring for a real one at 
the jewelry store of W. A. Gill, St. 
Louis, Mo., and when police later found 
the ring in a pawnshop the theft was 
traced to the young Oriental. He was 
identified by the clerk who had waited 
on him. 

Jewelry valued at $680 was recently 
stolen from the Kay jewelry store, 
Springfield, Mass., according to Lee 
Wiles, manager of the store, who told 
the police that 12 rings varying in price 
from $50 to $200 were missing. The 
thieves used the old method of taking 
the tray of rings out of the store under 
a newspaper. 








BUSINESS RECORDS 


Charles Rosenfeld, Hot Springs, Ark, 
is offering a settlement of 25 cents on the 
dollar. 

An involuntary petition in bankruptcy 
has been filed against Dick Cahill, Bris. 
tow, Okla. 

A. J. Lyons, Berkeley, Cal., has as 
signed to A. L. May. Assets are esti- 
mated at $1,200 and liabilities at $1,100. 

Henry S. Gold, Long Beach, Cal., has 
made an assignment to A. G. Appel. 
Assets are given as $4,871 and liabilities 
at $4,734. 

Desrochers & Boisvert, Manchester, 
N. H., have executed an assignment t0 
Alfred J. Ceretien. Liabilities are give 
as $1,628. 

Max Freiman, Boston, Mass., is of 
fering a settlement of 25 cents on the 
dollar. His assets are appraised # 
$1,000 and liabilities $4,500. 

Leo J. Smith, Marysville, Cal., has a& 
signed for the benefit of creditors to A.L 
May. Assets are estimated at $20,00l 
while the liabilities amount to approx 
mately $12,000. 

A settlement of 30 cents on the dollat 
payable one-half cash and the other hal 
in six months, is being offered by ©. b 
Kline, Lawrenceville, Ill. Assets 4 
said to amount to $14,728, with liabilitié 
of $8,082. 
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Camp Funds Distributed 





Gathering of Members of Manhattan Camp of the Golden Seal 
Assurance Society Ends Last Trace of the Old 
‘Jewelers League” 


A large number of the older members 
of the jewelry trade, many of whom 
had retired from the industry years ago, 
gathered Tuesday afternoon in the rooms 
of the Jewelers 24 Karat Club, 15 Maid- 
en Lane, New York. The occasion was 
the last meeting of the Jewelers Man- 
hattan Camp No. 12 of the Order of the 
Golden Seal, which embraced the sur- 
viving members of the old Jewelers 
League. The gathering had been called 
to determine the disposition of the funds 
remaining in the treasury of the camp, 
and it was decided to distribute the 
residue pro rata among the members 
numbering now 161. 

The meeting was called to order by 
Commander Leo Wormser, who read the 
call of the meeting and explained to the 
assembled jewelers its purpose. The old 
Jewelers League (which later became 
the Assurance League of America), it 
will be recalled, was finally merged with 
the Order of the Golden Seal, its mem- 
bers being put in one camp, known as 
Jewelers Manhattan Camp No. 12. Last 
year, the Insurance Department of the 
State of New York dissolved the Golden 
Seal Assurance Society, the name by 
which it was eventually known, and gave 
the members the option of going into 
the Metropolitan Life Insurance Co., to 
which the mortuary funds of the Golden 
Seal were turned over. 

But in addition to the insurance fund, 
the members of Jewelers Manhattan 
Camp paid a dollar a year for the ex- 
penses of the camp, this money being 
intended to provide a fund for the rou- 
tine work and to pay the expenses of 
delegates to the annual gatherings. The 
officers and trustees of Manhattan Camp 
for a number of years have practically 
tun this camp without expense and 
there had accumulated in the treasury, 
asum amounting to about $3,900. This 
had nothing to do with the insurance 
end of the organization, so the funds 
were not turned over to the Metropoli- 
tan. 

At the suggestion of the Liquidation 
Division of the New York State Insur- 
ance Department, it was decided to call 
a meeting of the surviving members of 
the camp and determine what disposition 
Should be made of the funds after cur- 
rent expenses were met and a notice to 
this effect had been sent out by the 
treasurer, Walter Tarlton. It was ex- 
Plained that the treasurer’s salary for a 
humber of years had not been paid and 
that the trustees had recommended that 
this be deducted from the fund to be 
distributed as well as the expenses of 
distribution. Mr. Tarlton, who was 
elected secretary at the meeting ex- 
Plained the status of the fund in the 
treasury. 


After a general discussion in which 
Commander Wormser explained that a 
distribution pro rata would mean about 
$21 to each of the members carrying in- 
surance at the time that the Golden Seal 
was dissolved, it was unanimously de- 
cided by the members present to have 
the remaining fund distributed pro rata 
and the officers were authorized to have 
checks sent out at the earliest possible 
moment. This will be done within the 
next week or so. 


When the business of the meeting had 
ended, the jewelers dispersed reluctantly 
inasmuch as it had been the occasion of 
many of the older jewelers meeting again 
after a long period of years. It also 
marked the fina! end of the old Jewelers 
League which 40 years ago, was one of 
the most powerful organizations that 
the jewelry trade or, in fact, any other 
industry of the country had ever seen. 








Clock Contest Starts 





Clock Manufacturers Association Announces 
Prizes for Best Photos of Displays Made 
by Dealers Featuring Timepieces 
of Its Members 


PHILADELPHLA, PA., July 25.—The 
Clock Manufacturers Association, which 
has its headquarters in this city in the 
Drexel building, has just announced that 
the 1930 display contest among retailers 
of the country for the best display of 
clocks is now open. This year retailers 
will have opportunity to compete with 
concerns in their own particular field. 
Besides being eligible for “master 
awards,” the entrants will fall in three 
classes: one for jewelers, one for de- 
partment stores and one for other types 
of stores selling clocks and watches. Ac- 
cording to the Association, the retailers 
who take advantage of the contest to 
display clocks, will not only benefit by a 
chance of receiving awards but will also 
benefit in business during the summer 
months. 

The contest is open to any retailer 
whose displays feature clocks or watches 
made by members of the Clock Manufac- 
turers Association. The main prize will 
be $100 for a photograph of the out- 
standing window or interior display of 
the year by any retailer, but the subject 
of the display must be based on the idea 
“A Clock for Every Room in the Home.” 
For a photograph of the next best out- 
standing window or interior $50 will be 
paid. 

In the jewelry division there will be 
a prize of $50 for the best window dis- 
play or interior of the year made by a 
jeweler, and $10 each for photographs 
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of the next best three window or interior 
displays. 

There will be a prize of $50 for the 
best series of three or more window dis- 
plays installed by the same retailer dur- 
ing 1930, showing a consistent display 
of clocks and watches, and prizes of 
$10 for photographs of the next best 
series of three or more displays. 

There will also be a $25 prize for a 
photograph of a display showing the best 
use of manufacturers’ display material 
furnished to retailers. 

In all, awards of over $500 in cash 
are offered. 

The members of the Clock Manufac- 
turers Association whose products must 
be considered in this contest are: Wm. 
L. Gilbert Clock Co., Hamilton-Sangamo 
Corp., Herschede Hall Clock Co., Inger- 
soll-Waterbury Co., E. Ingraham Co., 
Lux Clock Mfg. Co., Inc., New Haven 
Clock Co., Sessions Clock Co., Seth 
Thomas Clock Co., Waterbury Clock Co., 
Western Clock Co. 

Jewelers may obtain full particulars 
of the contest by writing to the Secre- 
tary of the Clock Manufacturers Associ- 
ation, 644 Drexel building, Philadelphia. 








Two Jewelry Makers Will No Longer 
Over-State Quality of Products 


WASHINGTON, D. C., July 29.—Two 
jewelry manufacturers will cease mis- 
representing the quality and value of 
their products, according to stipulation 
agreements between these firms and the 
Federal Trade Commission. 

Details of the proceedings are given 
by the Commission as follows: 


NO. 600 JEWELRY AND 
WATCHCASES 


“The markings ‘14-K.’ or ‘12-K.’ and 
the words ‘rolled gold’ will not be used 
in the future by a manufacturer of 
diamond-like jewelry and watchcases to 
describe his wares in a way that would 
imply or have the capacity to deceive 
buyers into believing that the articles 
are manufactured of 14 karat gold or 
12 karat gold, or that the watchcases 
are made in accordance with the specified 
standard of not less than three-one-thou- 
sandths of an inch thickness of gold on 
the outside of the cases and not less than 
one-one-thousandth of an inch in thick- 
ness of gold on the inside of the case, 
when such is not the fact.” 


STIPULATION NO. 601 WATCH PARTS 


“A corporation manufacturing watch 
parts in Switzerland and importing them 
into the United States for assembly there 
into watches, will no longer advertise so 
as to imply that the watches are set with 
emeralds or sapphires, when such is not 
the fact. 


STIPULATION 








After a complete remodeling of the 
interior, the George Deuble jewelry store, 
130 Market Ave., Canton, Ohio, recently 
held a. formal opening. The business 
was established in Canton by the first 
George Deuble, who arrived in Canton 
via a covered wagon nearly 100 years 
ago. 
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BUSINESS 
EXECUTIVES 


are limiting their time 





to the publication 
that brings them the 


FUNDAMENTAL 
MESSAGE 


Curiously enough it is not the merchant with 
little to do who has the time for reading. It 
is the man who is up to his neck from morn- 
ing to night that writes us and says: 


“Help me to make my reading time 


more profitable. ... Put your em- 
phasis on the fundamentals that mean 
volume of sales... . Show the way 


to more certain profits.” 
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Busuvess literature that prepares the merchant’s mind for the 
major trends in merchandising is being actively sought. It must 
contain: 


Dependable Business Opinion 
Authentic Buying Facts 


Potent Sales Energizers 


© OOOO 


To serve the jeweler in the new business era, which is at hand, a new 
JEWELERS’ CIRCULAR has been developed, to properly organize a 
clearing house for information on merchandising in the jewelry 
trade. 


OOO 


This new JEWELERS’ CIRCULAR will be published monthly, to better 
synchronize with the common divisor of the merchant’s business year. 
It will, in this way, permit him to have at his command, complete in 
one issue, the essential assistance to plan his selling programs, and his 
purchase of stock, on a monthly basis. 


It will also give a longer pause in the publishing cycle in which to 
exercise a careful selection of material, and to assure that every 
word in its pages is an authentic idea, to the end that the best practice 
of the trade may become the common practice of the industry at large. 


The first issue of The new 
JEWELERS’ CIRCULAR will 
be dated October, and will 
be mailed September 15th. 
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NEWARK, NEW JERSEY 


Stands for Quality and Reliability 
In Jewelry of Highest Grade 








Necklace Clasps and Novelty Jewelry 


Rondelles. Barrel-clasps. 
Costume Jewelry Findings 


MODERN NOVELTY CO., INC. 


126 South St., Newark, N. J. 


14kt. Bead Necklaces, and loose beads. 
Gold and Silver Seamless Tubing. 


Burstow, Kolimar & Co. 
18 Columbia Street 


Sterling Fireless Silver 


Reduces polishing to a  ——e and obtaing 
lasting brillia 
JOHN J. JACKSON. a co. 


All Sterling and Fine Silvers Relling fer the Trade 














RINGS 
And Pendants to Match 
CGhrough wholesalers only 
401-7 MULBERRY STREET 











BARRASSO & BLASI 


THE peves OF CAMEOS 
10 and Cameo Jewelry 


CAM EO. BROOCHES 


Sunray Pendants, Brooches, 
Rings, gs and Bracelets 
Diamond Mount Ladies Stone Rings 


ings 
at the right price 
Sold through Wholesalers only 
31-33 Gevernor Street Newark, New Jersey 








RINGS—.a~ Specialty with 
Louis Bleiberg 


836 Mulberry Street 


HENRY RUFEISEN-IN¢ 


MANUFACTURERS OF 


RINGS OFAMQUALITY 


126-128 South Street 
Ohicago Office, 81 N. State St. 


18K White Gold Rings 
Set with fine white diamonds. 
Retall from $25. up. 


MARTIN H. WIEDMANN 


23 Longworth St. Newark, N. J. 





Gc. B. W., Inc. 


10, 14 and 18K Ringe—Jobbers Only 


391 Mulberry Street Tel. Market 8320 
New York Office, 98 Nassau 8t. 








Geld and Platinum Solders— 
“Clinton Alloys” 
For White, Green, Yellow Gold 


Refiners of Precious Metals 
Clinton Refining Co., Inc. 


01-93 East Kinney St. Newark, N. J. 


ALEX A. HASTREITER 
IMPORTER & JOBBER IN 
DIAMONDS, WATCHES AND 
JEWELRY 


207 Market St. Phone Mulberry 2498 


SEND FOR SAMPLES 


rasa. 
TAGS iais3 
ALL COLORS 
ARCH CROWN MFG. CO. 
81 Warren 8t. Newark, N. J. 
Originators and Patentees 











Wefferling, Berry, Wallraff Co., Inc. 
Makers of 
FINE EMBLEMATIC JEWELRY 
Eight Rose Street 


Tel. Mitehell 1458 








M. ALEXANDER 


Manufacturer of 
GOLD RINGS 


60 Columbia 8&t.. 








Jewelers’ Settings and Solders 
Refiners and Smeiters 


BAKER & CO., INC. 


Murray and Austin Sts. 














In 
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A New Ingersoll Dollar Watch 


For the merchant who wants a leader in the low-priced watch field, THE INGERSOLL- 
WATERBURY Co. is bringing out a new “Ingersoll Dollar Watch” —with the name 
“Ingersoll” on the dial. 


By a long stretch, far and away ahead of all competition, the Ingersoll Dollar 
Watch offers the best possibilities as a leader —because with its name and reputa- 
tion it IS the leader beyond all dispute or question. Not the least of the reasons 
for its leadership is the famous Ingersoll Dollar Watch slogan: 


The Wateh that Made the Dollar Famous 


—a slogan that is held up by experts as the greatest ever devised. 


The new Ingersoll Dollar Watch will pay the merchant a little less than the normal 
Ingersoll percentage of profit (no one can expect full profit on a leader), but it 
will sell fast and in addition bring you substantial business on other watches of 


the Ingersoll line, which yield you the full margin of profit. 


And don’t forget that the Ingersoll Dollar Watch, carrying the famous Ingersoll 
name on the dial, automatically cashes in on the most extensive national adver- 
tising campaign ever maintained by any manufacturer of low-priced watches—a 
campaign which features the full-profit sellers. 


The price of the Ingersoll Dollar Watch to the dealer is $1.60 Keystone List. It 
may, of course, be assorted with other Ingersolls to obtain the quantity discount. 


Window display FREE with your order for Ingersoll Dollar Watches. 


THE INGERSOLL-WATERBURY CQO. 


INGERSOLL WATCHES AND CLOCKS New York ; Chicago +* SanFrancisco + Montreal WATERBURY CLOCKS 
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NEW YORK NOTES 





Schneers, of Brooklyn, was recently 
granted a charter of incorporation at 
Albany, with a capitalization of $25,000. 

Felix Levy of M. Bauman & Co., im- 
porters of diamonds, 20 W. 47th St., re- 
turned last week from an extensive trip 
to Europe. 

Charles Shaw, 22 W. 48th*St., has an- 
nounced to the trade that he is no longer 
associated with Hemshaw, Inc., 544 
Madison Ave. 

Bernard Landau, 527 Fifth Ave., 
sailed last week on the Europa for a 
purchasing trip abroad. He will be gone 
for about two months. 

Manny Solomon is now covering the 
Metropolitan district for the Stern 
Mfg. Co., manufacturing jewelers, 407 
Mulberry St., Newark, N. J. 

M. Kornberg, Inc., 200 Fifth Ave., an- 
nounced last week that it is repre- 
senting the Clock Products Co. of Chicago 
in the eastern section of the country. 

Joseph Rosenblatt, diamond importer, 
521 Fifth Ave., returned from Europe 
last Friday with a new stock of mer- 
chandise purchased during his visits to 
the diamond markets of Antwerp and 
Amsterdam. He is accompanied by Mrs. 
Rosenblatt. 

J. R. Ruthay, formerly at 76 Nassau 
St., has taken his son into his business 
and has opened a watch and jewelry re- 
pair shop for the trade at 36 W. 47th 
St., conducting the business under the 
firm name of Jewelers Shop Service, J. 
Ruthay & Son, proprietors. 

The store of Staff & Kreiss, credit 
jewelers, 1395 Broadway, was recently 
altered giving the concern additional 
space and better display facilities. This 
concern recently discontinued the han- 
dling of novelties and will hereafter de- 
vote their efforts to diamond jewelry and 
watches. 

Leo L. and Dan Raymond Leveridge, 
sons of A. D. Leveridge, diamond im- 
porter, 12 E. 54th St., were the sole dele- 
gates of the Boy Scouts of America at 
the national celebration of Bastile Day, 
on July 14, in Paris, France. ‘The twe 
boys were later invited to visit the El- 
yseé Palace to meet President Doumer- 
gue. 
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Bernard West & Son, Inc., manufac- 
turers of white gold mountings, 215 W. 
40th St., announces that Ben Lewis is 
again associated with the concern and 
will hereafter be their representative in 
the Middle West and Metropolis. Mr. 
Lewis will call on the wholesale and 
jobbing trade exclusively and will leave 
shortly on his first trip of the season. 


Lewbel’s jewelry shop, established six 
years ago in the Willard Theatre build- 
ing, Richmond Hill, has removed to a 
newly equipped and larger store at 9711 
Jamaica Ave. Steadily increasing pa- 
tronage made larger quarters necessary 
and Mr. Lewbel has installed attractive 





show cases and fixtures to display a 
greatly enlarged stock of jewelry and 
watches. 

Louis Goldman and Joseph H. Frier, of 
the firm of Goldman & Frier, attorneys, 
15 Maiden Lane, recently attended a 
convention of attorneys at Mackinac Is- 
land, Mich. In their spare time the 
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partners enjoyed a fishing trip at Snow 
Islands, Mich., and Mr. Goldman, the 
Chicago representative of the concern, 
carried off the honors by capturing an 
11% pound pike. Mr. Frier returned to 
his office in Maiden Lane last Monday, 

According to an announcement made 
by District Attorney Crain recently 
the Archduke Leopold of Austria, who 
was indicted several weeks ago for grand 
larceny in the sale of the so-called 
Napoleon necklace owned by his aunt, 
the Archduchess Marie Theresa of Aus- 
tria, will not be put on trial until Octo- 
ber 1. The Archduke surrendered his 
bail about three weeks ago and entered 
the Tombs in hopes of getting an early 
trial but upon hearing that this action 
would not expedite his trial, he reinstated 
his bail and regained his freedom. 

The two appraisers, Samuel Stansfield 
and William Gilroy, who recently pleaded 
guilty to indictments charging them with 
conspiracy to defraud the government 
and the acceptance of bribes, were on 
the calendar to come before Judge Henry 
W. Goddard for sentence yesterday 
(Wednesday). Sentence had been post- 
poned from July 16 by Judge Goddard 
to give the prisoners an opportunity to 
disclose to the authorities any informa- 
tion they possessed regarding which dock 
inspectors were involved in sanctioning 
the illegal importation of watches. The 
appraisers in pleading guilty confessed 
complicity with the smuggling ring ope- 
rated by Sol Rubman, Paul Rabkin and 
Joseph Y. Perelman, members of the 
Superfine Watch Co., all three of whom 
are now serving Federal penitentiary 
sentences in Atlanta prison. 

The monthly golf tournament held by 
the Jewelers Luncheon Club of New 
York at the Purchase Country Club, Pur- 
chase, N. Y., last Thursday was indeed 
indicative of the successful growth of 
the organization. The club had its in- 
ception June 18, 1929, with 29 members, 
electing Leonard Katz as president. The 
recent meeting, which completed the first 
year of the club, was attended by 80 
jewelers, all members, and there are 
four more names on the waiting list. A 
number of improvements have been made 
in the quarters of the club occupying the 
pent house at 20 W. 47th St. A large 
comfortable lounge has been established, 
and for the summer months, an outside 
open-air dining room has been added, 
which has made luncheon a most pleas- 
ant affair during the very warm days. 
At the tournament Thursday, the fol- 
lowing prizes were awarded: First prize, 
a Kreisler sports watch, won by Miltow 
Brown with low net; second prize, 4 
beautiful gold chain, won by Walter 
Lampl, and third prize, a handsome te 
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clasp, won by Adolphe Kohn. The guest 

rize, a Tavannes wrist watch, was won 
by “Bob” Sherwood. The guests at the 
tournament included: Henry Green, Bert 
Satz, “Bob” Sherwood, Frank Demerest, 
Jack Jaffe, Adolph Cohn, Sylvan Levy 
and George H. Perryman. 

Meyer D. Rothschild, president of the 
American Jewelers Protective Associa- 
tion, has been resting in Maine and ex- 
pects to be back at his office by Aug. 5. 


Announcement has been made to the 
trade of the inauguration of Ralph W. 
Biggs & Co., Inc., 44 W. 48th St. This 
concern will manufacture watch attach- 
ments, sport and wrist watches, and also 
diamond and platinum jewelry. 

The regular monthly meeting of the 
Executive Board of the Retail Jewelers 
Association of New York has been post- 
poned one week and will be held at the 
Hotel Astor Aug. 8 at 9 p. m. On next 
Thursday evening (Aug. 7) a special 
committee of members of the Execu- 
tive Board will confer with representa- 
tives of the wholesalers and manufac- 
turers of nationally advertised lines to 
discuss the advisability of establishing 
separate retail rates for the “cash” and 
the “credit” jeweler that will be com- 
mensurate with their respective over- 
head expenses. 

Alexander Friedman, formerly a 
jeweler with a shop at 535 Fifth Ave., 
who as Jack Rosen was one of the five 
persons arrested last May 26 in Room 
1985 of the Hotel Commodore, when sev- 
eral hundred thousand dollars’ worth of 
jewels were seized by the police, was ar- 
rested again Friday morning at Canal 
St. and the Bowery on a new indictment 
for the possession of $38,000 worth of 
stolen gems. Friedman, who was at 
liberty in bail of $25,000, was arraigned 
before Judge Otto A. Rosalsky in the 
Court of General Sessions and pleaded 
not guilty. Bail of $25,000 was continued 
to cover this and the previous indict- 
ments on the application of Charles A. 
White, his counsel, a former assistant 
district attorney. 


Another variation of the old pawn- 
ticket game is being worked on some 
New York jewelers and members of the 
trade are warned to be careful should 
they be approached by people desiring 
to sell tickets for pledged jewelry in 
which they claim there is good equity. 
Among the recent victims who have com- 
plained to the police was George Modell, 
a retail jeweler at 67 Nassau St., who 
was visited Saturday by a woman of- 
fering for sale a pawn ticket on jewelry 
pledged with the Provident Loan Asso- 
ciation and who told a hard-luck story. 
Mr. Modell bought two of the pawn 
tickets but as it was Saturday after- 
hoon, the pawnshop was closed and he 
could not see the pledges. Monday, on 
calling up the Provident Loan Co., he 
learned that the pledgee had already re- 
deemed the jewelry, making an affidavit 
that the tickets had been lost. Reports 


from other sources indicate that al- 
though this was an accidental case, the 
trick is being worked on a rather large 
scale, g 
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WASHINGTON, D. C. 


Announcement has been made to the 
trade that M. Wurtzburger & Co., is now 
located at 901 G St., N. W. 

The jewelry firm of George W. Spier, 
806 14th St. N. W., Washington, D. C., 
recently celebrated its 40th anniver- 
sary. The business was originally es- 
tablished by Mr. Spier at 310 9th St. N. 
W., who was also the founder of the 
Horological Institute of America and 
first president of the organization. Be- 
fore his death Mr. Spier was for two 
years president of the Jewlers’ Society 
of the District of Columbia. Herman 
Richards was associated with Mr. Spier 
for 29 years and is now proprietor of the 
Spier establishment. 


PHILADELPHIA 


Attempt of burglars to loot the 
jewelry store of Francis B. Wallen in 
Camden was foiled by an alarm which 
sounded when the crooks tried to pry 
off one or more bars on a rear window. 
Police answering the alarm found a box 
had been placed under the window to 
enable the thieves to reach it. No trace 
of the men was found. They evidently 
had heard the alarm go off and fled, over 
a fence and through an alley. 

A spirited baseball game is to be 
played on Aug. 2 at the annual outing of 
the Sansom Street Business Men’s Asso- 
ciation, according to J. M. J. Costello, 
diamond dealer, who is at the head of the 
energetic committee of arrangements. 
The event will take place at Kugler’s 
Mohican club on-the-Delaware. This will 
be the fourth annual outing of the or- 
ganization. Aside from the ball game 
there will be plenty of outdoor and indoor 
sports. 

That the recent robbery of the store 
of Henry Marks, instalment jeweler in 
Sunbury and Bloomsburg, Pa., netted the 
thieves $37,860 and forced him into bank- 
ruptcy, was testified to by Marks at a 
bankruptcy hearing. According to fig- 
ures made known by Mr. Marks, the haul 
was one of the largest ever made by win- 
dow thieves. He told the court they cut 
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a hole in his display window and cleaned 
out practically every article on display. 
Officials of a credit association are inves- 
tigating the robbery. Marks testified 
that until he made a complete inventory 
he supposed the loot was much smaller. 








PITTSBURGH 


The members of the Retail Credit 
Men’s Association affiliated with the 
Credit Bureau, Inc., which is merchant 
owned, will meet Monday, Aug. 11, in 
Gimbel’s dining room for the purpose 
of nominating a committee of five to 
present names of officers and directors 
for the ensuing year. The ticket will 
be presented to the membership at the 
first fall meeting in September. Nearly 
all of the leading retail jewelers of this 
city are members of the organization. 

The United States District Court, 
Pittsburgh, has confirmed the composi- 
tion offer of 45 per cent which S. H. 
DeRoy & Co. have offered to their credi- 
tors. The settlement is being made on 
the basis of 22% per cent in cash, 5 
per cent in three-month notes; 5% per 
cent in six-month notes; 6 per cent in 
nine-month notes and 6 per cent in 
12-month notes. It required $118,423 
to make the cash payment and checks 
are being mailed to creditors, from the 
District Court’s office. As previously 
announced, the firm of S. H. DeRoy & 
Co. will be incorporated and the present 
personnel of the various stores will be 
retained. 











MEMPHIS 


Charles D. Brown has taken up his 
new ‘duties as manager at Graves-Dix, 
Inc. Mr. Brown succeeds Jack Gates, 
manager for several years who retired. 

The Darden-Smith Jewelry Co. will 
move tomorrow (Friday) to its new 
quarters in the Lee building at 110 
Madison Ave. The firm is moving from 
250 Madison St. 

Ben Polskee Jewelry Co. on S. Main 
St. expects to move to its new uptown 
home in the Bank of Commerce Arcade 
building early in August. This new 
store is being attractively equipped. 

Charles Mednikow, of J. H. Medni- 
kow & Co., wholesalers, 83 S. Second 
St., has returned from a tour of Arkan- 
sas. J. H. Mednikow, of the same con- 
cern, accompanied by Mrs. Mednikow, 
leaves on Monday for Springfield and 
Kansas City, Mo., Colorado and Ne- 
braska cities, St. Louis and Minneapolis. 
He will return the latter part of August. 

For several days this week Memphis 
was host to many jewelers and their 
wives, who were here to attend the sec- 
ond annual convention of the Tri State 
Optometric Association, held at the Elks 
Hotel. The Memphis Jewelers Club re- 
cently organized and the Memphis Op- 
tometric Association were active in the 
entertainment and reception of the visit- 
ing delegates. 
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Eugene L. Munn 


KANSAS City, Mo., July 26—Eugene 
L. Munn, president of the Knaul- 
Cuthbert-Munn Jewelry Co., died Sat- 
urday, July 19, at his home, 612 Romany 
Road. Funeral services were held Mon- 
day afternoon, July 21. 

Mr. Munn was born in 1884 in Free- 
port, Ill. For several years before com- 
ing to Kansas City he was associated 
with the Western Clock Co., La Salle, 
Ill. In 1916 he and Otto Knaul and 
V. G. Cuthbert formed the Knaul-Cuth- 
bert-Munn Jewelry Co., a wholesale con- 
cern. Subsequently Mr. Munn was out of 
active association with his partners for 
about two years, during which time he 
moved to Florida and engaged in other 
business there. Later, however, he re- 
entered the firm following Mr. Cuthbert’s 
death in November, 1927. 

Deceased spent part of his time on the 
road and was well known to the trade all 
through this territory. His close at- 
tention to business and overwork caused 
a physical breakdown and for the last 
15 months he had been in poor health. 
His death came unexpectedly though, as 
apparently he had been slightly im- 
proved. 

Mr. Munn leaves his wife, Mrs. Bo- 
lena Saunders Munn of the home, and 
his mother, Mrs. Mary K. Munn. 


Charles J. Adams 


BIRMINGHAM, ALA., July 25.—Charles 
J. Adams, 79 years old, died at the home 
of his son, W. Carson Adams, 4435 Clair- 
mont Ave. here last Wednesday, after 
an illness of several months. The fu- 
neral took place from the home and the 
interment was in Elmwood Cemetery 
here. Services were conducted by .Rev. 
J. E. Dillard and Dr. W. R. Hendrix. 

Mr. Adams was born and reared in 
Bowling Green, Ky., where he was en- 
gaged in the retail jewelry business for 
about 30 years. He retired from busi- 
ness some months ago on account of ill 
health and came to Birmingham, where 
he had made his home with his son ever 
since. 

Mr. Adams is survived by his widow, 
a daughter and two sons. 


Gus M. Schwarzschild 


RICHMOND, VA., July 28—Gus M. 
Schwarzschild, vice-president of Schwarz- 
schild Bros., died suddenly here last 
Thursday. The funeral was held from 
his residence at 3114 Monument Ave., 
with burial in Hebrew Cemetery. 

Mr. Schwarzschild, who was 49 years 
old, was the second son of the late 
Harry and Bella Schwarzschild and was 
a representative of a family that had 
long taken a leading part in the civic 
affairs of Richmond. He was a director 
of the Virginia Trust Co. 

Deceased is survived by his widow, 
three sons, three brothers, all of Rich- 
mond; and two sisters, both of New 
York. 
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Aaron Dodek 


WASHINGTON, D. C., July 26.—Funeral 
services were held here this week for 
Aaron Dodek, 59 years old, proprietor 
of a jewelry store at 3505 M St. N. W., 
who died last Monday at Emergency 
Hospital of heart trouble following a 
brief illness. Burial was in the Adas 
Israel Cemetery at Anacostia. Mr. Dodek 
had been a resident of Washington for 
almost 30 years. 

In addition to his widow, he is sur- 
vived by two sons and four daughters 
and a brother, all living in this city. 


Arthur L. Kellogg 


Boston, July 24.—Arthur L. Kellogg, 
for 17 years in the jewelry business at 
20 Broadway, Somerville, died in the 
Codman Square Hospital last Friday. 
Funeral services were held from his late 
home and burial took place in the family 
plot in Belmont Cemetery. 

He was a native of Oswego, N. Y., and 
for 15 years before going into business 
for himself was with the Waltham 
Watch Co. and later with the Waltham 
Jewelry Co. Mr. Kellogg, who was 55 
years of age, for many years had made 
his home in Waverly. 

Deceased is survived by his widow, 
two sons and a daughter. 


Gioachino Sollazzo 


Gioachino Sollazzo, of Sollazzo & Son, 
106 Fulton St., New York, died last week 
at his home at 1373 40th St., Brooklyn, 
N. Y., after an illness of three months. 
He was 58 years old at the time of his 
death. The funeral services were held 
last Saturday at St. Katherine’s Church, 
Brooklyn, with burial at the Holy Cross 
Cemetery. 

Mr. Sollazzo was born at Palermo, 
Italy, in 1872 and spent his early years 
there in the jewelry trade. He came to 
the United States in 1906 and established 
himself in New York as a manufacturer 
of cameo brooches. Later he took his 
son, Salvatore, into the business and con- 
tinued at the Fulton St. address under 
the firm name of Sollazzo & Son. 

Deceased is survived by his widow, five 
sons and two daughters. 


Charles E. Foose 


LANCASTER, PA., July 29.—Charles E. 
Foose, 51 years old, died suddenly Friday 
evening, at his summer home at Mount 
Gretna, Pa. Death was caused by a 
heart attack following acute indigestion. 

Mr. Foose was born in Cumberland 
County, Pa. In 1894 he moved to Lan- 
caster and became associated with the 
Non-Retailing Co. For the past 30 
years he has represented this concern as 
traveling salesman covering Pennsyl- 
vania, Maryland and Virginia. 
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Letter to the Editor 


Jewelers Play Important Part in Con. 
vention of Rotary International 


Editor, THE JEWELERS’ CIRCULAR: 


You, no doubt, are aware of the fact 
that the Convention of Rotary Interna. 
tional was held in Chicago, June 24 to 27, 
and it certainly was an Internationa] 
convention in every sense of the word, 
in view of the fact that 54 nations were 
actually represented by personal repre- 
sentatives, and Rotary is established at 
the present time in 63 nations of the 
world. 

I had the honor of being appointed 
chairman of the conference which had in 
charge the jewelry and kindred trades, 
wherein all men who are Rotarians that 
are in the jewelry business or kindred 
trades, constituted this conference which 
was held in the Balloon Room of the Con- 
gress Hotel on Michigan Boulevard, Chi- 
cago, Tuesday afternoon, June 25. There 
were present in that gathering men rep- 
resenting many states and two from En- 
gland and two from British Columbia, 

You will find enclosed a copy of the 
subjects that this conference took up for 
discussion and also a copy of the pre 
liminary address which I gave to the 
conference before we entered upon the 
discussion of the subjects that the con- 
ference was expected to take up, which 
related to the conduct of our various 
vocations. 

I was very much surprised at some 
of the questions that were brought out 
by some of the jewelers who were present 
at this time. I was also surprised to 
learn that all of these men present were 
very active in Rotary, but evidently were 
not taking any interest whatever in their 
state jewelers’ associations. 

Quite a number of the men made the 
statement that they knew nothing about 
the conference that was held in Chicago, 
June 5, 1929, by the Federal Trades Com- 
mission for the government of certain 
practices by the jewelers and kindred 
trades throughout the country. I am 
sure that these men who were present 
at this conference got something that 
was worth while to take back with them, 
and to inject into their state jewelers’ 
associations. 

Yours very truly, 
Geo. H. Dyson, 
Porter & Dyson Co. 








Albert W. Browning, Jr., salesman 
for the International Silver Co., of Meri- 
den, Conn., was in New Orleans, La., on 
a business trip when informed of the 
sudden death of his brother, Harry E. 
Browning, 48, well known business man 
of Richmond, Va. His brother was fatal- 
ly stricken with apoplexy while seated 
in a pew in the Pine Street Baptist 
Church just as the pastor, the Rev. S. 7. 
Matthews, had begun his sermon. He 
hurried to Richmond arriving in time 
for the funeral which was held Tuesday 
afternoon. Five other brothers, four 
sisters, and a widow, one son and one 
daughter survive. 
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CHICAGO NOTES 


I. S. Richter, manufacturers’ represen- 
tative, is again able to resume his duties 
after being confined to his home for a 
week on account of a slight illness. 

“Will” Kendrick, of Wm. Kendrick’s 
Sons, retail jewelers, Louisville, Ky., is 
spending a week in Chicago combining 
business with pleasure. 

A. Y. Boswell, of the A. Y. Boswell 
Co., Tulsa, Okla., spent the past week 
in Chicago visiting factories and look- 
ing over fall merchandise. 

Kenneth Mills, general sales manager 
for the R. Wallace & Sons Mfg. Co., 
spent the past week in Chicago visiting 
at the local offices and calling on many 
of his friends. 

H. Paul Juergens, of the Juergens & 
Andersen Co., is leaving this week for a 
six weeks’ pleasure trip to the Pacific 
Coast and Honolulu. Mr. Juergens will 
be accompanied by his family. 

B. J. Hagamann, retail jeweler, 5454 
Wentworth Ave., and Mrs. Hagamann, 
returned to Chicago last week after 
spending about two weeks visiting in 
Indiana. 

B. H. Stief, of the B. H. Stief Jewelry 
Co., Nashville, Tenn., arrived in Chicago 
last week to spend a few days here look- 
ing over the markets and calling on 
many of his friends in the trade. 

Allen B. Pinero, manufacturers’ rep- 
resentative, returned to his desk re- 
cently after spending a few weeks in 
the northern woods enjoying a complete 
rest. 

An involuntary petition in bankruptcy 
was recently filed against W. C. Hall, 
Springfield, I!l., by creditors in the Chi- 
cago district. A receiver has been put 
in possession. 

George Flemming, of the J. J. Som- 

mers Mfg. Co., is making a business trip 
to Cincinnati and other Ohio points, and 
will return to his Chicago offices in the 
Heyworth building about Aug. 4. 
_ Sidney Levinson returned to his offices 
In Suite 1104 Heyworth building last 
riday, after calling on the wholesale 
trade through the North and Middle 
West: for the past few weeks. 

Mrs. E. Davids, buyer of china for the 
Frank Curtis Co., of Decatur, was a 
visitor in Chicago last week, calling on 
the vactories they do business with and 
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enjoying a visit with many of her 
friends. 

Gerardo Terranova, retail jeweler, 
Evanston, notified his creditors that he 
is offering a 20 per cent settlement. He 
lists his assets at $2,600 of which $2,000 
represents fixtures. Liabilities are about 
$7,500. 

Max Hirsch, western representative 
for Bernstein & Roskin, New York, left 
Chicago on Saturday on a business trip 
through the West to the Pacific Coast. 
Mr. Hirsch spent about 10 days in Chi- 
cago calling on the wholesale trade. 





Miss Mae Bumpers, of the diamond 
department of Shuttles Bros. & Lewis, 
Dallas, Tex., stopped off in Chicago to 
visit with many of her friends en route 
to Detroit, where she will remain for 
about 10 days enjoying a rest. 

Harry Rosenshield, Chicago represen- 
tative for the Buffalo Jewelry Case Co., 
returned to his offices on the 17th floor 
of the Heyworth building, after complet- 
ing an extended business trip through 
the Middle West. 

Mrs. Ed. Mabry and Mrs. John Mabry 
of the Akron Jewelers’ Supply Co., 
Akron, Ohio, motored to Chicago last 
week to spend some time here visiting 
with relatives and friends. While here 
they are calling on members in the trade. 

In the matter of Tucker & Freedman, 
wholesale jewelers, located at 5 S. 
Wabash Ave., a meeting of creditors was 
held before Referee Parkins on July 23 
to consider a composition settlement 
offer of 25 per cent. 

A first meeting of creditors in the 
matter of Everett F. Nichols, Rockford, 
will be called on Aug. 5 at Rockford. 
The majority of large creditors are Chi- 
cago firms. An involuntary petition in 
bankruptcy was filed against this con- 
cern recently. 

“Joe” Friedman, of the Friedman- 
Gessler Co., wholesalers, Los Angeles, 
stopped off in Chicago last week for a 
few days to renew old acquaintances. 






Mr. Friedman spent several weeks in the 
East visiting the factories and his fa- 
ther, who makes his home in New York. 

George Dahlman, Chicago manager for 
the Reliance Mfg. Co., left on Sunday 
night for Cincinnati and his Middle West 
territory where he will visit with the 
wholesale trade for about a week, re- 
turning to Chicago in time for the Chi- 
cago trade show. 

Charles Schoenburg has returned from 
New York where he made arrangements 
with Henry Agate, Inc., to represent 
them in Chicago. Mr. Schoenburg is 
well acquainted with the trade in this 
territory having served the Bonner Mfg. 
Co., for a number of years. 

The entire trade is happy to learn that 
Ed. Cox, jewelry buyer for Benj. Allen 
& Co., has recovered sufficiently from his 
recent illness that he is able to return 
to his home at the Hyde Park Hotel. 
Mr. Cox was confined at the Garfield 
Park Hospital for over two months fol- 
lowing a severe operation. 

It was announced last week that J. J. 
Farmer has been appointed district field 
manager for the Sheets-Rockford Silver 
Co., Rockford, Ill., and will have charge 
of the southwestern division. Mr. 
Farmer is now permanently located at 
his headquarters, 400 E. 13th St., Okla- 
homa City, Okla. 

The Riggs Optical Co. has moved its 
general offices from 60 W. Superior St., 
to the 14th floor of the new Merchandise 
Mart. In making the move it enables 
them to have all their offices on one floor 
instead of occupying three smaller floors, 
as they did in their old location. This 
concern maintains loop offices at 6 S. 
Michigan Ave. 

Frederick A. Bartlett passed away at 
his home on Saturday of last week fol- 
lowing an illness of many months. Mr. 
Bartlett was a watchmaker, and for 
many years was associated with the Chi- 
cago office of the Keystone Watch Case 
Co. He left there to go into business for 
himself, and about four years ago re- 
tired on account of his health. He was 
about 70 years of age. Funeral ser- 
vices were held on Tuesday at the Chapel 
at 3224 Montrose Ave., after which the 
remains were taken to Lockport, Ind., 
for burial in the family plot. Deceased 
is survived by his widow. 

Benjamin C. Allen, president of Benj. 
Allen & Co., left this week accompanied 





(Continued on page 64) 
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by his wife for New York. They were 
to sail from that port yesterday 
(Wednesday) for Europe. Mr. Allen will 
spend a great deal of his time visiting 
the diamond markets at Amsterdam and 
Antwerp, and will also visit places of 
interest in London and Paris. 

Jewelers are warned to be on their 
guard for a man who makes a purchase 
and pays with travelers check on the 
Security National Bank of Los Angeles, 
Cal. The man, who is about 5 feet 10 
inches tall and weighs about 140 !bs., 
has gray tinted hair over the temples 
and is well dressed. He called at the 
store of I. C. Newman, and selected 
diamond engagement and wedding rings 
amounting to $1,000. He paid for them 
with travelers checks. The Security 
Bank wired Chicago last week that the 
checks were stolen and to be on the 
look-out for the man. Lieut. Knowles 
of the Jewelry Squad, Chicago Detective 
Bureau has a warrant for his arrest and 
anyone seeing him should notify Lieut. 
Knowles or THE JEWELERS’ CIRCULAR. 











CINCINNATI 


It was announced last week that Fred 
Strang, formerly vice-president of L. H. 
Schafer & Co., Chicago, has recently 
been engaged by A. G. Schwab & Sons, 
229 E. Sixth St., this city, to represent 
them in his regular territory which he 
has been traveling for 25 years. 

Cincinnati wholesale houses, jewelry 
manufacturers and watchmakers are 
creditors of Richard Brand, retail jewel- 
er, whose place of business was located 
on Wildwood Ave., Middletown, Ohio, 
and who filed a petition in bankruptcy 
in the United States District Court in 
Cincinnati. Scheduling liabilities at 
$10,774, and asserting that he had noth- 
ing with which to pay his debts, Mr. 
Brand asked for financial relief through 
the medium of the courts. 

Bernard H. Grone was appointed re- 
ceiver last Friday for Tressel, Inc., 
silversmiths in the Edwards building. 
The appointment was made by Judge 
Stanley Struble in Common Pleas court 
after suit had been filed in the same 
court by Joseph Tressel, president of 
the concern. He instituted proceedings 
against the corporation, asserting he was 
indebted to the amount of $10,534 to 
various persons and that if efforts were 
made to collect the money at this time 
the business would be seriously en- 
dangered. Part of the indebtedness is 
past due, as is a note for $1,668 for 
which Tressel is surety. Mr. Grone, who 
was appointed, is vice-president of the 
establishment. 

Arrangements are being perfected by 
the committee that was appointed by 
Henry von Unruh, president of the Cin- 
cinnati Retail Jewelers’ Association, to 
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complete a program of entertainment 
for the convention that will be held by 
the Ohio Retail Jewelers Association in 
the Queen City during the first week of 
September. The committee consists of 
A. W. Kampf, chairman; Frieda Wag- 
ner, George H. Newstedt, Louis Hummel, 
Jr., George Ganster, Elmer T. Herzog, 
and William F. Grassmuck. The only 
part that the local association will take 
in the meeting is to arrange for the 
entertainment features and also take 
care of accommodations for the visitors. 
The committee will report at the meet- 
ing which is to be held Aug. 7. 


MILWAUKEE 


A baseball game between employes of 
the Bunde & Upmeyer, retail jewelry 
store, and the William F. Gollberg Co., 
jewelers’ supply house, was won by the 
retailers, 17 to 6. 

Henry Wiegand, Jr., retail jeweler, 
Racine, spoke over radio station WRJN 
during the past week on “Diamonds, 
Where Mined, How Cut and Prepared 
for Sale and Their General Worth.” Mr. 
Wiegand talked during the Downtown 
Hour, as a member of the Business and 
Professional Men’s Association. 

A burglar threw a _ padded _ brick 
through the show window of the jewelry 
store of Frank Mayer, 2604 Vliet St., 
on July 21, securing a tray of rings and 
several wrist watches valued at $200. 
Mr. Mayer, who sleeps in the rear of his 
store, was not awakened by the breaking 
window and did not discover the robbery 
until he arose at 4.30 a. m. 

M. J. Zangl, jeweler at Mazomanie, 
Wis., has been presented with a check 
for $819.75 by J. E. Stolen, Superior 
Court clerk, which represents restitution 
for jewelry stolen from the Zang] store, 
Oct. 8, 1929. The money was paid into 
court by parents of the youths at Spring 
Green, Wis., who robbed the store. Of- 
ficials have been complimented by Mr. 
Zangl for their work in clearing up the 
robbery, naming Roy -Howard, Mazo- 
manie marshal, Sheriff Harald A. 
Smedal, District Attorney Fred Risser, 
and William Treichel, investigator for 
the district attorney. 
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_ DETROIT 


The Fox Jewelry Co., Grand Rapids, 
has opened a new retail branch in Kala. 
mazoo. 

Charles Dillon, jewelry salesman, has 
returned to his home in Detroit after g 
visit of three months in Greece. 

Louis Meier, Sr., a well-known Detroit 
retail jeweler, who had been in Cali. 
fornia for some time, has returned to his 
home in Detroit greatly improved ip 
health. 

Hugh Finley, retail jeweler, Kala. 
mazoo, was a visitor in Detroit last week 
calling on the wholesale trade. He is 
anticipating an early revival of fall buy- 
ing. 

Jerry Nay and Eugene Grill, of the 
A. C. Becken Co.’s Detroit branch, have 
returned from a sales meeting of the 
organization held at headquarters in 
Chicago. 

Harry L. Miller, dealer in imported 
jewelry novelties who has maintained 
headquarters at the Book-Cadillac Hotel, 
Detroit, Mich., for a considerable time, 
is now located at 908 Metropolitan build- 
ing in the same city. 











PORTLAND, ORE. 


The Warren Jewelry Co. has been in- 
corporated at Corvallis for $5,000. In- 
corporators are R. W. Warren, L. E. 
Warren, and H. Sabro. 

State Senator Isaac Staples, for years 
a jeweler in Portland, but now retired, 
is suffering from a broken leg incurred 
when his automobile overturned recently 
on the Grand Ronde Highway, about 13 
miles from Grand Ronde. Mr. Staples 
was driving alone, going to look over 
some timber land. He temporarily lost 
control of his car, and it ran off a bridge 
and dropped 15 feet to the creek bed 
below. The automobile was completely 
demolished. 

William G. Zimmerman, son of C. A. 
Zimmerman, Portland jeweler in the 
Broadway building, was drowned recent- 
ly at Pacific City. The body of the 
young man, who was 20 years old, was 
recovered 10 days later at a point one 
mile north of Neskowin. The body had 
been in the water so long that the only 
means of identification was the blue 
bathing suit. The body was discovered 
by a Portland attorney, walking along 
the beach. Interment was at Portland. 











CLEVELAND 


J. A. Conn, auctioneer, is in Florida 
for the purpose of moving his office and 
home from Claremont to Cleveland whieh 
will be his headquarters hereafter. 

Harry Eckstand is now in charge ° 
the store of the F. N. Gear Watch 00, 
Colonial Arcade. He was formerly & 





sistant manager and takes the place © 
the late Mr. Keck. 
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LOS ANGELES 


A. P. Care, vice-president of E. W. 
Reynolds Co., has returned from a 
month’s visit to eastern clock factories. 

Jesse Measer, president of the Berson- 
Measer Jewelry Co., has just returned 
from a trip to the factory centers in the 
Fast. 

H. L. Harris, pioneer merchant, 1162 
W. Seventh St., suffered the loss of his 
wife by death, last week. After funeral 
services the body was cremated. 

Jack Spencer, formerly with Gensler- 
Lee Jewelry Co., and for 18 years in 
business for himself in Newark, N. J., 
has opened a store at 6400 Hollywood 
boulevard. 

Joseph Friedman, head of Friedman & 
Gessler, Jewelers Exchange building, 
who has been on a buying trip to New 
York and other eastern factory points, 
returned by the way of San Francisco, 
last Monday. 

Clarence Runyon, president of the 
Southeastern Jewelers Association, has 
returned from the North where he made 
a trip to the large centers to observe 
business conditions among the jewelers. 
While in Oregon he noted there was 
much optimism among the craftsmen as 
to the outlook for fall and winter. 

A. G. Shephard, whose place in Indio 
was destroyed by fire, has reopened a 
temporary store, and has purchased a 
new stock of goods to supplant the one 
destroyed by flames. Mr. Shephard is 
having a structure built and his new 
quarters will be ready for occupancy by 
Oct. 1. 

George Finley, of Compton, an officer 
of the Southeastern Jewelers Associa- 
tion, returned from a month’s trip 
through the northwestern Coast States. 
Mr. Finley reports that he found busi- 
ness for the most part on a substantial 
basis, especially in Oregon and Wash- 
ington and that jewelers were quite op- 
timistic regarding fall trade. 

Secretary E. R. Allen of the Cali- 
fornia Gold and Silversmiths Association 
has signed up 65 jewelers—wholesale 
and retail—for membership in the pro- 
posed Los Angeles-Hollywood Jewelers 
Association, which will be organized 
early in the fall. Mr. Allen does not 
wish to perfect organization until he has 
300 signatures to the membership list. 

A. P. Care, of the E. W. Reynolds Co., 
Joseph Friedman of Friedman & Gess- 
ler, and Carl Sischo of Sischo & Sons, 
three Los Angeles jewelers’ material 
houses, went to San Francisco, last Fri- 
day where they attended the quarterly 
convention of the Western Material 
Dealers, of which Mr. Care is president. 

Police authorities have notified jewel- 
ers and pawnbrokers to be on the outlook 
for thieves who recently robbed W. G. 
Brady, Pasadena, of $3,000 in jewels. A 
description of the stolen articles has 
been sent out with the hope that some of 
the loot might be offered for pawn or 
sale. A woman is under arrest as a 
Suspect while an investigation is being 
made by the authorities. 

t was erroneously stated in these 
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columns on July 17 that Alfred Benton, 
jeweler at Downey, was one of a com- 
mittee which organized the National As- 
sociation of Goldsmiths of England. Mr. 
Benton, it should have been stated, was 
one of a committee which organized a 
branch of the N. A. G. in London, Eng. 
The National Association of Goldsmiths 
originated in the midlands of England. 

Gilbert Kepuler, head of the Gilbert 
G. Kepuler Co., is back from a trip 
which carried him into Canadian terri- 
tory. “While business is not as good as 
it should be,” Mr. Kepuler remarked, 
“yet it looks as if there will be a de- 
cided increase in sales the next few 
months. After the first of the year, I 
believe business will have a revival and 
will pass beyond the normal volume for 
that season of the year.” 

The sympathy of the trade is being 
extended to D. Wright, jeweler, Eagle 
Rock, in the accidental death of his son. 
Donald, the boy, was 12 years old, and 
while playing executioner placed a noose 
around his neck. The rope, suspended 
from a rafter, had been used as a part 
of a punching-bag rig. Donald had 
placed a soap box beneath the rope and 
then slipped the loop about his neck. 
Accidentally in his play he had kicked 
the box from under his feet. His body 


was found some hours later by his 
mother. Burial took place last Friday. 
What was expressed by all those 


present at the July meeting of the San 
Fernando Valley Retail Jewelers Associ- 
ation held last Thursday evening, as a 
most enjoyable gathering took place at 
the Oakmont Country Club, Glendale. 
Arthur Dibbern, president, presided 
and gave one of his characteristic ad- 
dresses. The principal talk of the eve- 
ning was an address by William Barr, 
on “Watch Repairing.” Mr. Barr is 
head of the repair department at Brock 
& Co., Los Angeles. Ed. Radke, Glen- 
dale member, also discussed “Guaran- 
tees.” Meetings of the association will 
be held every fourth Thursday evening, 
and for the present will be held at the 
Oakmont club house, it was decided just 
before adjournment. 








The Homer Stephen jewelry store, 
Washington, Iowa, was recently damaged 
by fire which apparently originated in a 
wall dividing the jewelry store and an 
adjacent cafe. The loss amounted to 
several hundred dollars. 











65 


SAN FRANCISCO 


J. H. Sohn advertises that he is closing 
out his store, the Santa Cruz Jewelry 
Co., Santa Cruz by auction. Mr. Sohn is 
continuing his store at Watsonville, Cal. 

Fred L. Lee, Jr., and C. Seeley are 
covering the entire Coast for Fred L. 
Lee & Co., beginning with the North 
West. 

G. C. Wulbern, manufacturing jewel- 
er, has bought the business of I. Kates, 
Room 707, at 704 Market St., this city, 
and will continue at that address. 

Wm. Glindemann & Son, for eight 
years located at 718 Market St., have 
moved to Suite 214, Phelan building, this 
city. 

C. G. Benny of Dawkins & Benny, 
Honolulu (T. H.) is visiting the main- 
land on business and pleasure. Accom- 
panied by his family, Mr. Benny is now 
in this city. 

W. D. Brown, who for a number of 
years, has been on the floor for the In- 
ternational Silver Co. at its Coast head- 
quarters here, has resigned. He has 
not announced his future plans. 

Richard Weisfield, Jr., son of the 
senior partner of Weisfield & Goldberg, 
Seattle, is here. He is soon to marry a 
San Francisco girl, daughter of a well- 
known local dentist. 

E. H. Kipp, the new Pacific Coast 
manager for the Gorham Co., is expected 
here shortly. Mr. Kipp formerly repre- 
sented the Gorham Co. in Boston, Mass. 
The Gorham concern has its Pacific 
Coast headquarters at 140 Geary St. 

The regular quarterly meeting of the 
Western Material Dealers’ was held 
Friday and Saturday, July 25 and 26, 
at the Commercial Cluz in this city. In 
addition to the local material men, 
Arthur P. Care and Joseph Friedman 
were present from Los Angeles. 

Among out-of-town visitors to the local 
trade were: S. J. Lewis, Ogden, Utah, 
and Mrs. Lewis; Paul Moore from the 
silverware and jewelry department of 
the J. W. Robinson Co., Los Angeles, 
who was here, en route from New York 
where he called at the factories; Harry 
Roberts, Monterey, Cal.; Mrs. R. Lake, 
Yreka, Cal.; Simon Frank, Reno, Nev.; 
I. Ginsberg, Ginsberg Jewelry Co., Reno. 

















There is now more of a feeling of 
optimism among retail jewelers and 
others in Birmingham, Ala., than there 
has been for a number of months past. 
Some of the retail jewelers say that busi- 
ness with them has shown a slight im- 
provement during the past week, and 
that they are of the opinion that by the 
middle of September or the first of Oc- 
tober business will have shown consider- 
able improvement. The steel mills at 


Ensley, which have been closed for some 
time, resumed operation last week tak- 
ing back over 800 men who had been out 
of work. The iron pipe factory at Holt, 
near Tuscaloosa, has resumed operation 
with 900 men employed, after a shut- 
down of some time. 











ATTLEBOROS 


The J. F. Sturdy’s Sons’ Co., factory 
at Attleboro Falls, is closed this week 
for the annual vacation period. 

Max Schweinshaut of the M. S. Co., 
sailed from New York recently for Ger- 
many where he has gone on a three 
months’ business and pleasure trip. 

Louis E. Freeman was the host at an 
outing last Saturday to the employes of 
Straker & Freeman and the C. K. Grouse 
Co. A fleet of automobiles transported 
the party to Marblehead, the trip being 
followed by an excellent dinner, a few 
hours to enjoy the resort and then the 
drive home. 











BOSTON 


Mr. and Mrs. C. W. Davidson have 
gone to their summer home in Jefferson, 
N. H., for July and August. Mr. David- 
son is president of the Thomas Long Co. 

Herbert M. Libbey is now with 
Charles May & Son, material whole- 
salers, Jewelers building. He has been 
identified with the material line since 
1877. 

H. W. Stranger, who for many years 
was with the Smith, Patterson Co.’s 
wholesale watch department, has recently 
opened an office in the Washington build- 
ing, where he is representing The Albert 
Walker Co. of Providence. 

Report has gained currency that A. 
Atkins & Son, Inc., have opened a retail 
business in Roxbury. This is denied by 
Mr. Atkins, head of the company. He 
says that strict attention is being con- 
fined to the manufacturing and whole- 
sale business, as the company has done 
ever since it started. 

Howard A. Martin, 
treasurer of the New England Jewelers 
Golf Association, has just completed ar- 
rangements for the fall outing and tour- 





secretary and 


’ 


nament. It is to be held at the Oyster 
Harbors Club, Osterville, Cape Cod, 
Sept. 13-15. Prizes will be awarded 


to the winners. 

Prystal and genuine vegetable ivory 
in combination with cut crystal rondelles 
are much in evidence in Boston stores. 
They are greatly in demand in pastel 
shades. The latest colorings for the fall 
as produced in Paris are being liberally 
displayed. Fine hand carved effects in 
jade at popular prices also attract many 
customers. 

David S. Thomas, with Jason Weiler & 
Sons for the past 13 years, is severing 
his connections with the above-mentioned 
concern on Aug. 1, according to the an- 
nouncement made last week. Mr. 
Thomas will open an office in the Wash- 
ington building, this city, where he will 
do business as an importer of loose dia- 
monds. 

Through the initial efforts of H. Paul 
Siegel, the Division of University Fx- 
tension of the Massachusetts Department 
of Education will offer a course of 16 
lectures to the public next fall on “Retail 
Credits and Collections.” Due to the 
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growth of credit buying in deferred pay- 
ment houses and stores having budget 
and charge accounts, it was felt that the 
offering of such a course was a vital 
necessity. Mr. Siegel is president of the 
Boston Credit Bureau and is with the 
Washington Jewelry Co. The course 
which will cost $6 will be given by the 
Credit Managers’ Group ot the Retail 
Trade Board of the Boston Chamber of 
Commerce, in co-operation with the Bos- 
ton Retail Credit Men’s Association and 
the Boston Credit Bureau, Inc. The lec- 
turers are authorities on all phases of 
retail and installment credit. Many of 
them are prominent credit managers in 
Boston’s leading stores. 








PROVIDENCE 


T. Clyde Foster, of the Theodore W. 
Foster & Bro. Co., this city, has been 
appointed a director of the New England 
division of the National Jewelers’ Board 
of Trade. 

The Postal Jewelry Co., doing a mail 
order business in this city is owned by 
Esther L. Rowan and Albert J. Rowan, 
6 Manchester Ave., Pawtucket, R. I., ac- 
cording to information which they have 
filed at the office of the City Clerk here. 

The Freeman-Daughaday Co., 95 
Chestnut St., has purchased the collar 
button business formerly owned by the 
Parks Bros. & Rogers Co., and will con- 
tinue the manufacture of the lines of the 
latter company in conjunction with their 
own lines. 

The will of Charles E. Westcott, re- 
tired manufacturing jeweler, formerly 
of the firm of Snow & Westcott, was 
admitted to probate in the Probate Court 
at Cranston last week and the Rhode 
Island Hospital Trust Co., was ap- 
pointed executor under a bond of $20,000. 

Providence and State police, as well 
as authorities in Massachusetts and Con- 
necticut, have been asked to aid in the 
search for David A. Robinson, wholesale 
jeweler, 32 Princeton St., this city, who 
has been missing from his home since 
July 23. He had been in ill health for 
the past nine months, according to Mrs. 
Robinson. He is 42 years old and about 
five feet nine inches tall. ; 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Shapiro, 
S. Shapiro & Co., Montreal; Mr. Rein- 
schreider, Cahn & Co., New York; Mr. 
Hirsch, L. Hirsch & Co., Los Angeles; 
Mr. Avidan and Mr. Hahn, Lippmann, 
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Spier & Hahn, New York; Mr. Epstein, 
Import Specialty Co., Milwaukee; Mr, 
Solomon and Mr. Berk, Regent Import 
Corp., New York; Mr. Rosenfeld, S. y, 
& R. Co., Chicago; Mr. Mayer, A. Stein. 
hardt & Bros., New York; Mr. Turk, 
Turk & Lisson, New York; Mr. Lewis, 
Samuel C. Lewis & Co., Detroit; Mr, 
Levy, Arnof-Levy Co., Inc., New York; 
Mr. Waxman, Waxman, Penner & Ie. 
vine, Chicago; Mr. Jacobs, D. Jacobs Co,, 
Cincinnati, and Mr. Levy, Morris, Levy 
& Co., Inc., Chicago. 








LOUISVILLE 


Some jewelry house is going to secure 
a very excellent silver service order from 
Louisville, for use on the new battle 
cruiser, Louisville, building at Puget 
Sound Navy Yard, and to be christened 
on Sept.*1. The silver service will be 
presented some time after the ship is 
conditioned and equipped. No announce- 
ment has been made as yet as to who 
would do the actual buying of the silver 
service, other than that it would be 
purchased, but it will probably be by 
the City of Louisville, and through the 
city purchasing agent. 

Some interesting information, repre- 
senting material that the public is not 
very familiar with, was contained in a 
newspaper interview, appearing in the 
Louisville Times, of July 17, the story 
being based on an interview with Nolte 
C. Ament, vice-president of Geiger & 
Ament, jewelers and diamond merchants, 
447 S. 4th St. This interview is merely 
one of a long series of features regard- 
ing Louisville business and professional 
men, running daily in the paper, along 
with a pen and ink sketch of the person 
interviewed. Mr. Ament in the inter- 
view discussed diamonds and platinum 
principally. He has had 20 odd years 
of experience in the business, for many 
years having been connected with Lemon 
& Son, prior to becoming a partner with 
G. F. Geiger, in the house of G. F. Geiger 
& Son, which was changed to Geiger & 
Ament. Mr. Ament contended that it 
takes 20 years of experience to become 
a diamond expert. 











Harry C. Gillard, jobmaster in the 
spring department of the Elgin National 
Watch Co. factory, Elgin, Ill., was win- 
ner in the semi-annual contest for the 
best suggestion award this year and re- 
ceived $400 for his plan to change the 
method of manufacturing balances. Rus- 
sell E. Herbert and Edward H. Reed, 
the former of the plate and the latter 
of the screw department, received $40 
each, sharing second honors. Herbert 
suggested a new method for numbering 
pallet bridges and the other for making 
up service plates. Reed submitted al 
improved method in the manufacture of 
main wheels. Louis Schmidt, train de 
partment, won a $20 prize for improve 
ment in staff and pivot polishing. A 
score of other awards in lesser amounts 
were made. 
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Waterford & Son—Jewelers and Watchmakers 


exclaimed exultantly. “I’ve been hit on 
the bean with a hot idea for moving our 
old stock. Let me spill it now, can I?” 

Mrs. Somes looked at the eager young 
man with amused eyes. Judith winked 
at her mother and answered, “Of course 
if you must you must, you are a guest, 
so I suppose we’ll have to put up with 
it. Shoot, but leave the whites of my 
eyes.’ 
vcWell, what do you think of this? You 
know I have a brother in Cleveland, 
George. He works as a reporter on one 
of the papers there. Well, he knows 
most everybody there, and through their 
advertising department must be able to 
put me in touch with some small but re- 
liable jeweler.” 

“Don’t let your dinner get cold,” Mrs. 
Somes interposed. 

“No fear, Mrs. Somes. Well, what do 
you think about me going to Cleveland 
first thing in the morning and getting 
him to put me next to one or two jewel- 
ers there. Not the big fellows of course, 
but those who could do with some more 
stock but maybe haven’t got the capital 
for it. Then I can go and offer to send 
them all that old stock which they can 
sell at a sale and pay us every week 
for what they get rid of.” 

Judith laid down her fork and, stretch- 
ing across the table patted Eric’s hand. 

“Big boy, you’ve spoken and said 
something. But is that better than hav- 
ing the stuff auctioned off right here in 
Brent?” 

“I think so. You see, curly locks, if 
we sell it here in Brent we take money 
that we want for our regular stock. Now 
in Cleveland, or any other big city the 
volume of trade is so big that such sur- 
plus stocks can be moved without affect- 
ing the sale of regular stuff. At any rate 
that’s how it seems to me.” 

“Hm.” Judith cocked her charming 
head on one side as she thought over the 
point. “Sounds reasonable. At any 
rate I can see the benefit of selling that 
old stuff away from Brent. How much 
would you let your Cleveland pal have 
it for? If he’s to move it quickly at a 
special sale he’s got to sell it real cheap.” 

“I don’t know. Why not let him have 
it at actual cost? He can sell it pretty 
cheap then. You see, he doesn’t put up 
any money so he can afford to operate on 
a low margin.” 

Mrs. Somes said nothing, but she lis- 
tened with interest to the discussion be- 
tween her daughter and this impulsive 
and attractive young jeweler. She looked 
at Judith as that girl retorted: 

“Big boy, I think you’re all wet. Why 
should he bother about your old jewelry 
unless he makes a good profit on it? It 
Seems to me that while he is selling your 
stuff he can’t be getting rid of his own. 
0 there is no benefit to him unless he 
can make his usual profit. If that is so, 
he'll have to get your stock at a big re- 
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duction so that he can sell it cheap. Then 
he can turn the stuff over quick and still 
make his regular profit.” 

For the rest of that dinner time the 
two earnest young people discussed and 
argued about the conditions on which the 
Cleveland jeweler should have the old 
stock from the old store. As they rose 
from the table Eric noticed a smile on 
Mrs. Somes’ kindly face. 

“What’s amusing you, Mrs. Somes?” 

“Do you remember the old recipe for 
making jugged hare? It begins with 
‘First, catch your hare.’ ” 

Eric and Judith looked at one another 
and then Eric said, with a sheepish grin, 
“Oh, I’ll get one all right. But I think 
I’ll telephone George tonight about it.” 

Early next morning Eric arrived in 
Cleveland and was met at the station by 
his brother. George had been busy since 
Eric had talked with him the night be- 
fore. He had found that there were 
three small jewelers located in different 
parts of that great city, all of whom 
were considered reliable and capable. 

Armed with this information Eric took 
a motor bus to the first place on the list. 
He found the man in, a Mr. Sorrilege. 
The man was very small and very thin 
and quite bald. He listened to Eric with- 
out saying a word. When the young man 
had finished his story Sorrilege said: 

“Let’s see your list of stuff.” 

Eric passed it over without comment. 
The man read it casually and after a 
little figuring, continued: 

“Pretty bum stuff, if you ask me. I 
don’t think it’ll sell, but I’ll tell you what 
I’ll do for you. Shoot the stuff up here 
and pay me $10 a week for storage and 
my time and I'll sell it for the best price 
I can get and split what I get 50-50 with 
you.” 

Eric almost choked with indignation! 
Then he spluttered: “How do you get 
that way? You ask for 50 per cent profit 
and no risk; my stock and no liability 
to you. And then ask me to pay you for 
doing that! Here, gimme that list back.” 

“Sure, kid. Here’s your old list and 
see if you can get a sucker, for you can’t 
get me on that gag except like I said.” 

Snatching the list Eric stalked out of 
the store, slamming the door behind him. 
But by the time he got to the second 
place he felt calmer and in a mood to 
have another good try to put his plan 
into action. 

Two brothers ran the second store. 
One was a watchmaker and the other 
looked after the general trade. They lis- 
tened to Eric’s story with many inter- 
ruptions and questions. The outcome of 
the discussion was that Eric received an 
offer from them to take all his stock at 
10 per cent less than cost on all they 
could sell in two weeks. After that time 
the price was to be dropped or the re- 
mainder returned. 

But Eric still felt that he ought to do 


better, so he left them, promising to 
return later in the day if he accepted 
the offer. At the third place he received 
a definite turn down. The owner of the 
store offered to buy the stock at 10 cents 
on the dollar for cash but was not inter- 
ested in any contingent purchase idea. 

Feeling somewhat disappointed, Eric 
marched back to the second place and 
finally arranged to send the old stock at 
once. It was to go by motor and be 
checked in by Eric or someone from his 
store so that there was no question as 
to the condition and so forth in which 
it was received. At the end of two weeks, 
during which the two brothers were to 
advertise the stock locally, the question 
of what to do with any unsold goods 
was to be taken up. 

The outcome of the plan was not very 
good as it turned out. While the two 
brothers managed to sell a few hundred 
dollars’ worth of the stuff, no real dent 
was made in the quantity to be cleared 
out. Finally a good auctioneer was 
brought in to clear it out, which he did. 
On checking up the final results Eric 
found that he had disposed of the old 
stock at cost less 18 per cent. 

He had felt quite blue over the loss, 
and was not happy about it even when 
his brother-in-law Bijah told him and 
his father that all things considered Eric 
had done a fair job in cleaning house. 

On the Tuesday, the day after his visit 
to Cleveland, Eric was busy all morning 
checking up his list of the old stock. He 
wished he had someone he could have 
sent with it to Cleveland, but realized 
that he would have to personally com- 
plete the deal. It was 11 at night when 
he finally returned from delivering the 
stock to the two brothers. 

The little store was crowded with stock 
when Eric drove away. He wondered if 
it was safe and if he would not have been 
wise to have required the brothers to 
provide special insurance. However, that 
matter was done now. Eric shrugged his 
shoulders; he was too tired, physically 
and mentally to think any more about it. 


On Wednesday morning he received a 
telegram from his father that his par- 
ents would be home some time on Satur- 
day. He also had a letter from the con- 
cern from which he had bought the fix- 
tures for the new store. He felt irri- 
tated at its tone, it was so different from 
its former one when he talked of buying 
for spot cash! 

The concern began by expressing re- 
gret that Eric should ask them for new 
conditions for payment after the job had 
been completed. Then they said that 
while according to their contract they 
had legal right to refuse credit terms 
they did not wish to be unreasonable. 
They finally offered to take 40 per cent 
down and the balance in 12 equal month- 
ly payments. A service charge of six 
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per cent on the unpaid 60 per cent of the 
bill was to be made. 

Eric showed the letter to Bijah at 
lunch that day and asked the capable 
plumber to give his opinion on the offer. 
Rijah read the letter carefully and with- 
out any comment until he had fully mas- 
tered it, again following his old custom 
of getting all the facts before expressing 
any opinion. Then he spoke. 

“A fair offer, all things considered.” 

“That’s what I thought,” Eric said 
with a sigh of relief. “It seemed to me 
that six per cent was very reasonable.” 

“Maybe,” Bijah responded drily. “But 
they don’t do so badly for themselves. 
They charge you six per cent on the to- 
tal unpaid balance, which is quite dif- 
ferent from charging you at the rate of 
six per cent a year interest.” 

“I guess I’m thick tonight for I don’t 
follow you.” 

“Humph. Well, I’ll simplify it for 
you. The amount on which you get 
terms amounts to about $3,000, doesn’t 
it?” 

“Just about, at a rough guess.” 

“Right. Now, six per cent of $3,000 
is $180. That’s what you actually pay 
for using time payment privileges. But 
they will only pay their bank for what 
they actually borrow. Remember that 
each month you pay off one-twelfth of 
the amount. That means that for the 
first month you pay at the rate of six per 
cent a year, but each month you pay the 
same amount but the total of your lia- 
bility is less. On the last month you 
have to pay $250 but pay interest at the 
rate of six per cent on the original 
$3,000. Got it now?” 

“Gee, old timer, I never realized that. 
Why, I pay them $180 while they, at 
most, only have to pay their bank. . . 
let’s see.” Eric was figuring rapidly. 











THE JEWELERS’ CIRCULAR 





“Yes, they pay only $97.50. Gee, the old 
robbers.” 

Bijah chuckled and responded, “Yeah? 
But don’t forget, young fellow, that the 
fixture concern have to do some book- 
keeping on the thing, and mail notices 
to you, and take some chance on delays 
on getting their money.” 

“Oh, I suppose that’s so, but they have 
no risk as you suggest. Pop’s credit is 
100 per cent.” 

“T agree, but don’t forget that you 
have had to ask for favors, and that 
don’t impreve your credit standing.” 

And Eric returned to the store wish- 
ing that Bijah was not so infernally 
shrewd; he made the young jeweler feel 
too much like a boy. 

He had just one more thing to attend 
to before his father returned home on 
Saturday; that was to see William Ajax 
Sissons, president of the Brent Trust 
Co. He dreaded the job, for he knew 
that his father had never had need to 
borrow from the bank. He wondered 
what Sissons would think of him—and 
he now began to worry over what his 
father would think of him! 

He called at the bank on Thursday 
noon time, but Sissons was out and not 
expected back until morning. It seemed 
that Sissons was taking the afternoon off 
for a game of golf. Eric felt that golf 
was a deterrent to business but there 
was nothing else to do but wait until 
morning. 

Business was quiet after the first two 
opening days and Eric found himself 
awake at night wondering, almost in a 
panic, if he had done right in doing so 
much during his father’s absence. 

Early Friday morning he was at the 
bank, this time to be told that Mr. Sis- 
sons was engaged all morning but could 
see him at three that afternoon. When 
Eric finally got into the old banker’s 
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office he was half sick with the delays, 
He had some accounts due on the Mon. 
day, that is, if he intended to take his 
discounts. He felt angry at the banker 
for being so casual when he was so wor. 
ried. 

The banker noticed the state of mind 
in which Eric had allowed himself to get, 
but said nothing. He listened silently 
while Eric told of the need for money, 
A few shrewd questions and the banker 
soon had a complete picture of the con- 
ditions. Then looking gravely at the 
now panicky young man he said: 

“It’s too bad that you did so much 
against advice, or perhaps without ade- 
quate advice. I know your father would 
never have got into this mess. You have 
tackled something too big for your capi- 
tal and that spells disaster.” Eric 
gulped and went white at that ominous 
word. “That spells disaster unless the 
situation is promptly adjusted. You had 
better make out a list of all your pres. 
ent and potential liabilities—that is— 
future liabilities for goods bought but 
not yet received. Estimate your possible 
receipts for the next three months and 
see how you can cut down expenses. Ina 
word, young man, make out a budget for 
the next three months and come back to 
see me on Monday.” 

But. . . pub. . 
counts to meet then. 
Pop will be home then. . 
what I mean... .” 

“I see,” the banker smiled grimly. 
“But I want to see your father . . . and 
you have no bills until Monday.” 

Judith noticed how pale and drawn her 
man looked. Wise young girl, she never 
asked what was wrong, instead she said: 

“Listen, honey. ‘There’s an awfully 
good show on at the Paramount tonight, 
will you take me?” 

(To be continued) 
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PEP PARAGRAPHS 





To be prosperous, be industrious. 
* * * 
The man who’s holding you down is 
usually yourself. 
* * * 
A trained mind will earn more money 
than a trained bear. 
* a * 
The one who likes the game is the 
one who’ll make a name. 
* * * 
If time’s heavy on your hands, wash 
your hands and get busy. 





When fear enters the brain, success 
runs for the tall timbers. 
* * o* 
People who belittle the honest efforts 
of others aren’t very big. 
* * * 
The value of an idea is in direct ratio 
to the use that’s made of it. 
* * * 
You cant tell by the size of a man 
just how he stacks up on the job. 
* * * 
You'll accomplish very little in this 
world unless you have faith in what- 
ever you’re trying to do. 


Doing the impossible is frequently 
done bv an amateur hecause he doesn’t 
know it’s “impossible.” 

* * * 

A smile’s a dandy weapon with which 
to fight opposition. 
* * * 

Most successes are put over because 
somebody used his “bean.” 

* * * 

People crowd around successful men, 

but fight shy of failures. 
* ok 


7” 
The best way to hold a good job is 
to know more about it than anybody 
else does. 
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J. R. Wood & Sons Plan Advertising 
Campaign 


It has been officially announced to the 
trade that J. R. Wood & Sons, Inc., 15 
Maiden Lane, New York, are planning 
to lay down an advertising campaign 
that will cover the entire country, begin- 
ning in the early fall. 

Details are being announced of a na- 
tional campaign that will, it is claimed, 
put the power of continuous advertising 
behind the bulk of the retail jeweler’s 
jewelry stock. J. R. Wood’s list includes 
the Saturday Evening Post, Cosmopoli- 
tan, American Magazine, Vogue, and 
Photoplay. Full pages dominate the list; 
large spaces that are to run, not once, 
not twice, but month after month, ac- 
cording to the announcement. 

A distinct illustration effect has been 
worked out for the campaign and a well- 
known advertising artist has been re- 
tained to produce an original illustrative 
effect which will make the Wood advertis- 
ing recognizable as it comes along regu- 
larly. The campaign has a key note 
“Now you can buy with certainty” which 
doesn’t stop with the big nationals. Wood 
has worked up dealers’ tie-ups that con- 
nect the jeweler’s store with the adver- 
tising. Folders, catalogs, tags, adver- 
tising, page display signs, trays, counter 
and window cards, window displays are 
all part of the scheme. 

In this campaign J. R. Wood & Sons 
now offer what has been called the eighth 
point of Wood merchandising. In their 
80 years’ service to dealers, they have 
had seven points of merchandising, all 
of these have had to do with the quality 
and service of the merchandise itself, 
and have been maintained consistently. 
The eighth point is consistent, national 


advertising. 
* * * 


International Exposition Postponed 


Karl Ens, manufacturer of high grade 
china ware, Rudostadt-Volkstadt, (Thur- 
Ingen) Germany, has announced to the 
trade that due to the postponement of 
the International Exposition of Amer- 
lean Import Trade that was to have been 
held at the Grand Central Palace, New 

ork, Aug. 4 to 9, interested jewelers 
Will be unable to view his products that 
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were to have been displayed at the ex- 
hibition. 

Jewelers interested in the Ens line of 
china figures, vases, etc., manufactured 
in the under-glaze-painting method 
should communicate with Mr. Ens direct. 


* a K 
New York Concern Is Distributor 
for New Calipers 
The Hammel, Riglander-Pennant 
Corp. successor to Hammel, Riglander 


& Co., 269 W. 14th St., New York, is 
distributing two new calipers. These 





CALIPER ADAPTED FOR BRACELET 
WATCH WORK 


are known as the K. & D. L. C. R. cali- 
pers and are being marketed under the 
numbers 405 and 406. 

The former has four adjustable cen- 
ters, removable by means of thumb 
screws. An improved index working on 
a ball socket is adjustable to any de- 
sired position. The index is ground to 
correct shape and properly tempered. It 
is exceptionally light in weight and is 
damaskeened and nicely finished. 

Caliper 406, illustrated herewith, is 
designed along similar lines of No. 405 
described above, but is smaller in size 
and particularly adapted for work on 
bracelet watches. The centers of this 
model are not removable as on 405. 

a * * 


Hammond Clock Co. Issues 
Merchandising Aid 


A new counter display recently de- 
veloped by the Hammond Clock Co. is 
somewhat versatile in that any one of 
three models, the Ravenswood, Ravens- 
wood alarm and Arlington can be dis- 
played as the dealer sees fit. 

The background is designed so as to 
set off either the tambour or gothic 
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shape to artistic advantage. Two extra 
slips of paper, gummed, are provided for 
two changes. An electrical outlet is 
illustrated which can actually be used 
to show how the electricity reaches the 
clock. Colors are pale green, orchid and 
black; design is modernistic. 

A second display card triangular in 
shape in the same colors and design is 
packed with the counter display. This is 
a wall card and holds one of the Ham- 
mond kitchen clocks. These sets are 
furnished free to dealers of Hammond 


all electric clocks. 
os ok ok 


Self-Winding Watch Awarded to Max 
Schmeling, World’s Heavyweight 
Champion 


For winning the World’s Heavyweight 
Championship at the Yankee Stadium 
in New York last month, Max Schmeling 
of Germany was awarded a perpetual 
self-winding wrist watch, a product of 
the Perpetual Self Winding Watch Co. 

The back of the watch case is in- 
scribed: “Heavyweight Champion of the 
World Milk Fund Show Yankee Stadium 
June 12, 1930.” 


* * * 


Modern Art Designs in Jewelry and 
Novelties 


Members of the industry who are pay- 
ing attention to modern art designs for 
jewelry and novelties will no doubt be 
interested in a work just published by 
The School Arts Magazine of Worcester, 
Mass., upon this subject. ‘This, in fact, 
is comprised of a collection of modern 
designs for novelties and jewelry, which 
were brought back by the editor of 
School Arts Magazine, Pedro J. Lemos, 
during a recent trip to Europe. 

The examples shown in the portfolio, 
many of them in the form of colored 
plates and the others in half tone, are 
but part of a larger collection selected 
by Mr. Lemos, who in the compilation 
of these illustrations, attempted to in- 
clude the better illustrations which are 
clean cut in their design and based on 
good art fundamentals. In it there are 
36 plates, one of the 36 plates covering 
all varieties of jewelry and novelties. 
Two of the color plates are devoted en- 
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tirely to jewelry, one to novelties and 
one to accessories. 

The plates are printed on sheets meas- 
uring 8% x 11 inches in a handy form 
for the modern jewelry designer who 
naturally keeps them on hand. The price 
asked for the collection is $3. 

* co * 


Jules Jurgensen Watch Presented to 
King of Denmark 


King Christian X of Denmark received 
on May 12 in a special audience at Chris- 
tiansborg, Copenhagen, Hubert B. Heuer, 
vice-president of the Jules Jurgensen 
Watch Co. of Bienne, Switzerland. Mr. 
Heuer presented on this occasion H. M. 
the King with a Jules Jurgensen pocket 
chronometer in memory of the 100th an- 





WATCH PRESENTED TO KING 
OF DENMARK 


niversary of the death of Urbain Jur- 
gensen, famous horologist and inventor. 

The movement was cased in an 18 
karat green gold bassine case with cap 
and invisible joints. The back of the 
case was enameled in colors with the 
King’s personal crest. 

It is of interest that two days after 
the presenting of the watch, the unveil- 
ing of the Urbain Jurgensen monument 
took place in the churchyard of the 
French Protestant Church of Copen- 
hagen, Denmark, church of which 
Urbain Jurgensen was a member. Sev- 
eral speeches were made telling the glory 
and achievements of Urbain Jurgensen, 
(1776-1830). The ceremonies were at- 
tended by a large number of people, in- 
cluding the Mayor of Copenhagen, mem- 
bers of the Danish branch of the Jurgen- 
sen family, Mr. Heuer, members of the 
Danish Watchmakers Corp., and a dele- 
gation of the Swedish Watchmakers 
Corp. 

Although the Jules Jurgensen Watch 
Co. has been established in Switzerland 
for many years, the people of Denmark 
do not forget its Danish origin and 
revere the memory of the great watch- 
maker. 

Henry Freund & Bros., 20 W. 47th St., 
New York, are the distributors of Jules 
Jurgensen watches in the United States. 


* * * 
Representatives of C. A. Kiger Co., 


Kansas City, Mo., Hold Semi- 
Annual Sales Meeting 


From July 7 to 12 the C. A. Kiger Co., 
Kansas City, Mo., held its semi-annual 
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sales meeting preparatory to the de- 
parture of the salesmen for their re- 
spective territories. 

One day of the meeting was devoted to 
explaining watch lines, under the man- 
agement of H. E. Harris, manager of the 
watch department. Another day was 
given over to the jewelry line, the meet- 
ing being in charge of Ross Rainsburg, 
manager of the department. The re- 
mainder of the time was devoted to the 
Virgin diamond line, this being in charge 
of E. A. Kiger, president of the firm 
and active head of the Virgin diamond 
department. 

Two outstanding features of this 
diamond meeting were the talks by a rep- 
resentative of the Ferry-Hanly Adver- 
tising Agency of this city, a national 
organization in charge of Virgin dia- 
mond advertising for all wholesale dis- 
tributors, and by Mr. Maythem, special 
representative of the Saturday Evening 
Post. Virgin diamond advertising will 
appear in several issues of the Saturday 
Evening Post this fall. 

The Kiger salesmen left on their fall 
trips with much enthusiasm and looking 
for a good fall business. 

The sales meetings were also attended 
by Louis Gaus, Herbert Gaus and Elmer 
Johnson of Louis Gaus & Co., who handle 
the Virgin diamond line for the C. A. 
Kiger Co. in Minnesota, North Dakota 
and South Dakota; and by Tom Young, 
president of Butterfield Bros., Portland, 
Ore., distributors of Virgin diamonds 
in Oregon and Washington. 


* * * 


Important Announcement as to Dis- 
tribution of Tavannes Watches 


Announcement has been made by 
Tavannes of America (Edward L. Stern 
& Bro., Inc.) that the concern has ap- 
pointed the Stein & Ellbogen Co., well 
known wholesalers of Chicago to act as 
territorial distributors for Tavannes 
watches. The step taken is said to be 
due to the fact that the demand for 
these watches by the jewelers has been 
so great that a more comprehensive rep- 
resentation was necessary. 

In an interview, yesterday, Edward L. 
Stern, president of Tavannes of Amer- 
ica, said: “It must be remembered’ that 
the appointment of Stein & Ellbogen 
Co., as territorial distributors will in no 
way affect or alter Tavannes distribu- 
tion or policies as established by Edward 
L. Stern & Bro., Inc., with the nation’s 
jewelers.” 

The linking of the two great sales or- 
ganizations of the Stein & Ellbogen Co., 
and Edward L. Stern & Bro., in the 
distribution of these watches, is believed 
to be an event of far-reaching import- 
ance to the entire jewelry trade. The 
Stein & Ellbogen Co., for more than half 
a century has been one of the leading 
distributing houses in the jewelry trade 
in the Middle West, while Edward L. 
Stern & Bro., Inc., achieved an eminent 
position as sole distributors for the 


’ Kreisler gold-filled watch bands before 


the concern became American agent for 
the Tavannes Watch Co. of Switzerland, 
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under the name of “Tavannes of Amer. 
ica.” The new fall lines of these watches 
will be shown by both organizations be. 
ginning Aug. 1. 

+ cs * 


French Lily Is Motif for New Heisey 


Line of Glassware 


The Lily of France is the motif for 
a new line of glassware being produced 
by A. H. Heisey & Co., Newark, Ohio, 
This new line is being marketed as Pat- 
tern No. 1401. 

There are items for every need in sery- 
ing a small luncheon or large dinner, 
It is possible for a customer to secure 
either an entire service or part of a ser- 
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GLASSWARE IN THE LILY OF FRANCE 
. DESIGN 


vice, including plates or cups and saucers 
or stemware. 

Glassware in this design can be ob- 
tained in clear crystal, or in four colors, 
including Flamingo, Moon Gleam, Sa- 
hara and Alexandrite. 


* * * 


Arbutus Diamond Rings a New 
Product of Byard F. Brogan 


On Aug. 1 Byard F. Brogan, 805 San- 
som St., Philadelphia, Pa., will make his 
first showing of Arbutus guaranteeed 
perfect diamond engagement rings. Ac- 
cording to the announcement preceding 
the introduction of this new line, a num- 
ber of new ideas are incorporated in this 
set of 10 rings, calculated to broaden the 
appeal and increase the sale of diamond 
engagement rings. 

The sets are packed in handsome fold- 
ing leather display trays, with a counter- 
sunk easel, so they may be used in the 
window, inside a show case, or be con- 
veniently placed in a safe at night. The 
rings have been so priced as to give the 
retailer a broad range, but special sets 
will be made up to cover any price range 
the retailer may desire. 

The firm maintains that every dia- 
mond is perfect, and that every ring 8 
accompanied by a guarantee slip. The 
Arbutus diamond engagement rings tie 
up with the Arbutus line of wedding 
rings produced by the Brogan concert, 
and are backed by a program of nation 
advertising and dealer cooperation. 
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UST as “mixed infection” is the most 
troublesome condition with which the 
doctor must cope, so these mixed trou- 
bles are the bane of the watchmaker. 
Something of this sort is what bothers 
us most. “Say! I think I’ve got a main- 
spring broke, or wound too tight, or the 
hair spring is out of place, or maybe my 
watch needs cleaning.” “Yes, I should 
say so, Bill. Maybe all these and some 
more.” 

It is just this chatter that often throws 
despair into the mind of the repairman. 
Not one of the things that simple hearted 
old Bill Kaffner thought was wrong with 
his watch was actually found to be 
the trouble. The mainspring was neither 
broken nor wound too tightly. The hair- 
spring was just as it should be. But 
nevertheless the watch did have a good 
deal the matter with it, none of which 
appeared at first sight. I hunted high 
and low for the trouble. I found that 
there was a nick off the outer edge of 
the incut pallet stone. I thought of 
course that with the stone replaced the 
watch would run, and it did for about 
a day and stopped again. This time I 
found that the third and fourth wheels 
touched each other slightly at fifteen 
minutes to four when at night it stopped 
the first time for me. Some unruly hand 
or instrument had been in that watch. 
I straightened the train wheels and on 
went the watch with finesse and pre- 
cision. It was two days, timed up and 
was delivered to the man, just long 
enough to come back to me the following 
Monday morning. 

This time I found that there was not 
freedom enough in the rise and fall of 
the hour hand wheel. It hugged the 
cannon pinion. I reamed out the wheel 
that had been tightened by pressing on 
an Old Swiss hour hand, and the watch 
went fine for a week, got into the cus- 
tomer’s pocket, and came back after he 
had kept it three days. 
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“Mixed Infection in Watches” 


By MARVIN M. WALTERS 


“You’re no good if you can’t fix this 
watch. It kept fine time till I brought 
it to you,” said old Bill fairly enraged. 
I laughed. 

“Why then Bill, did you bring it in if 
it ran fine?” 

“Oh, well I mean till I—er—er took 
it to Hank Jameson.” 

“Oh, Hank had it did he? 
couldn’t he fix it?” I said. 

The secret was out. Hank had got 
into some trouble with the watch, and 
not being able to repair any watch any- 
way, and suspecting but not knowing 
what was wrong, he had gone on from 
bad to worse. He had chipped the inner 
pallet; had bent the train wheels and 
had smothered the hour wheel trying 
to repair the watch. He had done an- 
other thing, he had slightly bent the 
second hand long pivot on the fourth 
wheel pinion. This did not show up 
in chasing the train with the fork out, 
but it did swedge just enough when the 
watch was running at low wind to stop 
it. The mixed infection was cured, and 
none of the things that poor old Bill 
“calculated was wrong” had been re- 
sponsible. My friend, Hank, has alto- 
gether too many counterparts to make 
the true watchmaker’s road easy. 

It’s nothing that these “Hanks” get 
the work that thorough men should 
have, as they have to live. The wrong 
lies in the fact that these “Hanks” do 
not repair the troubles that are there to 
fix, and at the same time undo a lot of 
other things. 

Hank told me confidentially long after 
this episode, (for he confided with me 
often) that he never did find out just 
what was wrong with that watch. “It 
just fixed itself, I guess, for I didn’t 
know what made it run.” I did not think 
poor old Hank had long enough to live 
for me to start in to tell him actually 
what he did to this watch. I just 
laughed and asked Hank how many hogs 


Why 


- 
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he was fattening for his winter’s meat. 
I thought those things would interest 
him more anyway. 

But I’ll tell you that these “Hanks” can 
almost undo the reputation of watch- 
makers who are capable and who know. 
The carrier never thought of blaming 
Hank, but he blamed me furiously. Of 
course ever since I made his watch run 
he has been my customer. He never 
goes to Hank. There is a reason. I 
think this is a better way than to blame 
poor old Hank, much as we’d like to. 

But speaking of mixed infections, let 
me just recount a few from my old note- 
book. One 16 sized watch that had a 
fork in it that was smaller in the escape- 
ment arm than it should be, another that 
was too large. Both had been replace- 
ment jobs of broken forks. One of the 
most troublesome jobs I ever got hold 
of was an old 18 sized watch that had a 
“sliding” lower hole jewel in it. The 
capstone sat so snug that it rarely ever 
slipped out of place but the weight of 
the balance was so great that rugged 
handling would loosen the hole jewel and 
setting. The whole thing would for 
some time pass along with the speed of 
the pivot, then stop, then start. Of 
course it would slow down and stop the 
balance, but the minute one would pick 
up that watch, away it would go, and 
with tolerable motion. It fooled me for 
two days. 

And many are the watches I have re- 
paired in my time that came in for 
some real fault, say a broken main- 
spring, or a balance, where the breakage 
was so obvious and so easily repaired 
that we were certain of course that this 
was all, then I would find out that every- 
thing else was wrong, and that the thing 
we first remedied was the least of all its 
troubles. 

In my time I have repaired at least 
100 watches that had stopped for some- 

(Continued on page 75) 
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KEEP YOUR 
MIND ON 
YOUR 
WORK 











Then when you polish or grind you will realize your danger 
and will want to stop breathing in this irritating, dangerous 
dust. 


* LEIMAN BROS. PATENTED 


POLISHING 
DUST COLLECTOR 









cated LEIMAN BROS. “wens 3" 


N. Y. Salesroom: 23 Walker St. 






MAKERS OF GOOD MACHINERY FOR 40 YEARS. 
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United States Patents 
Issue of July 22, 1930 


1,771,2 BRACELET ATTACHMENT. 
_—— A. DoMLER, Providence, R. L., 
assignor to The Hadley Co., Inc.,. Provi- 
dence, R. I. Filed Dec. 31, 1929. Ser. 
417,730. 9 claims. 

An attachment for wrist watch bracelets 
or the like, comprising a pair of foldable con- 
nector plates pivoted together to swing into 
overlapping relation, connections on the re- 
spective plates remote from the pivot for 
securing bracelet ends to the attachment so 


" 
ve Ge, 
Sy 
LISS ™ 
2é % 
“ tl, 





that the bracelet Is extended when the plates 
are unfolded, the forward end of one of the 
plates having a shoulder projecting toward 
the face of said plate, and a latch pivoted 
at the forward end of the other plate and 
having a hook detachably engaging said 
shoulder to lock the attachment, in folded 
position. 


DESIGNS 
Issue of July 22, 


CLOCK FRAME OR ARTICLE OF 
NATURE, FRANK J. 
assignor to Sun Rise 
Filed Feb. 6, 1930. 
Term of patent 3% years. 


1930 


81,612. ) 
ANALOGOUS 


ABEL, New York, 
Lamp Mfg. Co., Inc. 
34,444. 


Ser. 





\» 
p 


9 








The ornamental design for a clock frame or 
article of analogous nature substantially as 
shown and described. 


$1,613. SPOON OR SIMILAR ARTICLE. 
GROSVENOR N. ALLEN and Eumer H. 


Kreps, Oneida, N. Y., assignors to Oneida 


Community, Ltd., Oneida, N. Y. Filed 
Jan. 21, 1930. Ser. 34,207. Term of 


patent 14 years. 


i 


I \ et 

















The ornamental design for a spoon or 


Similar article as shown and described. 
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81,614. SPOON OR SIMILAR ARTICLE. 
GROSVENOR N. ALLEN and Eumer H. 
Kreps, Oneida, N. Y., assignor to Oneida 


Community, Ltd., Oneida, N. Y. Filed 
Jan. 21, 1930. Ser. 34,208. Term of 
patent 14 years. 














The ornamental design for a spoon or 


similar article as shown and described. 


81,665. CLOCK 
New York, 
Emanuel D. 
14, 1930. 


7 years. 


CASE. 
assignor of 

Stein, New York. 
Ser. 35,641. Term 


Morris SALINGER, 
one-half to 
Filed May 
of patent 





The ornamental clock sub- 


stantially 


United States Trade-Marks 
Issue of July 22, 1930 


design for a 
as shown. 


The following trade-marks are published 
in compliance with Section € of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 


days of this application. 

Marks applied for under the 10-year “pro- 
viso” are registrable under the provision in 
Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act a 
fee of $10 must accompany each notice of 


opposition. 


Ser. 302,104. WESTERN CLOCK Co., 
Filed May 31, 1930. 


LA SALLITA 


For Clocks and Watches. 
Claims use since Jan. 1, 1895. 


Peru, Ill. 


Ser. 302,225. WrESTERN CLOCK Co., Peru, IIl. 
Filed June 6, 1930. 


Sonny Boy 


For Clocks and Watch 
Claims use since April “39, 1930. 





Trade Mark Registrations Granted 
Issue of July 22, 1930 


273,107. CLOCKS, CLOCK MOVEMENTS, 
AND PARTS, M. WINTERHALDER 


HoFMEIER G. M. B. H., Neustadt, Ger- 
many, and New York. 
Filed April 12, 1929. Ser. 282,330. Pub- 


lished May 6, 1930 


273,155. CLOCKS, WATCHES, WATCH- 
WATCH SPRINGS, WATCH 
4 WATCH DIALS, AND 
A ee HANDS. GeEMEX Co., Newark, 
Filed Feb. 21, 1930. 
lished April 22, 1930. 


Ser. 296,333. Pub- 


These Registrations Are Not Subject to 
Opposition Act of March 19, 1920 
Sec. I (B) 


Issue of July 22, 1930 


273,239. Butter Bros, Chicago. 
1, 1929. Ser. 287,957. 


WRIGHT 


For Watches. 
Claims use since March 15, 1929. 


Filed Aug. 


United States Trade-Marks 
Issue of July 15, 1930 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this application. 

Marks applied for under the 10-year “pro- 
viso” are registerable under the provision in 
Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act a 
fee of $10 must accompany each notice of 
opposition. 


OLLENDORFF Co., 
Filed May 29, 1930 


Ser. 301,687. I. 


York. 


Muses ry 


Thereof ; 


Inc., New 


For Watches, Clocks, and Parts 
Watchceases, Watch and Clock Dials. 
Claims use since March 14, 1930. 


Ser. 301,688. 
York. 


Mezaliatiiess 


Thereof ; 


I. OLLENDORFF Co., New 


Filed May 29, 1930 


INC., 


For Watches, Clocks, and Parts 
Watchcases, Watch and Clock Dials. 
Claims use since March 29, 1930. 


294,276. 
Filed Dec. 31, 


FF RAGRANETTE 


For Perfume Dispenser for 
Article of Adornment. 
Claims use since March 19, 


Epwarp L. Rivet, Chicago. 


1929. 


Ser. 


Wear as an 


1929. 
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OLD JEWELRY 


ACCURATELY 
REFINED 


SEND your old jewelry, 
sweepings and polishings to 
us. We recover the platinum 
and palladium as well as the 
gold and silver. Our prompt 
check covers the allowance 
of ALLthe precious metals in 
your scrap. 


SPYCO ° 


SMELTING & REFINING CO. 
51 So. Third Street MINNEAPOLIS, MINN. 































e 
Do not employ 


Eliminate the middleman. We 
use the metal recovered in refin- 


ing for the manufacture of jewel- 
ers and dental gold. 













That is how we pay 
highest cash prices. 








Ship Direct—It Pays 








THOMAS J. 


DEEFé&Co. 


55 E WASHINGTON ST. 
CHICAGO 
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“GUARANTEED” 


PLATINUM 
AND 
IRIDIUM 
PLATINUM 


(In all hardnesses ) 
FOR JEWELERS 







for immediate 
shipment at 
competitive prices 
“THE WORLD RENOWNED HOUSE” 


Johnson Matthey & Co., 


INC. 
15 West 47th Street ) 
NEW YORK 
Telephone Bryant 4645 
May We Solicit Your Inquiries? 














Traveling gold buyers 
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DIXON | 


Assay Crucibles : 





Wonder Cupels ‘ 
Scorifiers 

Muffles , 

DIXON-MADE ’ 


There are none better for your metallurgical lt 
laboratory. DIXON experience in the manufac- 
ture of metallurgical graphite and clay products y 
dates back nearly a century. Because of this, ' 
experience takes the place of guesswork and 
the DIXON name on metallurgical clay and 
graphite goods is your guarantee. 

Let your next order of crucibles, cupels, tt 
scorifiers, muffles, be DIXON-MADE. Write for 
Booklet No. 77-AA. 








JOSEPH DIXON CRUCIBLE CO. 
New Jersey 











Jersey City 





Established 1827 
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Ser. 296,111. Wm. Durr, doing business as 
tery Duff Co., New York. Filed Feb. 
17, 1930. 


“IOVELONG 


For Finger Rings. 
Claims use since Jan. 2, 1929. 


Ser. 299,620. Max PETSCHEK, doing business 
as Petschek, New York. Filed April 29, 
1930. 











CHALET 


For Jewelry for Personal Wear, Not Includ- 


ing Watches 
tiaims use since April 10, 1929. 
Ser. 299,799. THe ScHumeER Bros. Co., Cin- 


cinnati, Ohio. Filed May 1, 1930. 


LOVE’S DREAM 


For Finger Rings and aT Therefor. 
Claims use since Sept. 1, 1928 


Trade-Mark Registrations Granted 
Issue of July 15, 1930 


272,732. SILVER-PLATED FLATWEAR, 
HOLLOW WARE AND CUTLERY. 
ONEIDA ComMMUNITY, Lap., Oneida, N. Y. 


Filed Feb. 24, 1930. Ser. 296,436. Pub- 
lished April 29, 1930. 


272,741. FRATERNITY PINS, BADGES, 
AN KEYS, ALL MADE OF OR 
PLATED WITH PRECIOUS METAL. 
DELTA PHI DELTA, West Lafayette, Ind. 
Filed Feb. 3, 1930. Ser. 295,509. Pub- 

lished April 15, 1930. 


272,744. FINGER RINGS AND MOUNT- 
INGS ‘THEREFOR. BENJAMIN 
Epwarp J. Gross Co., INc., New York. 

Filed Jan. 30, 1930. Ser. 295,356. Pub- 

lished April 15, 1930. 


272,746. FRATERNITY PINS MADE OF 
OR PLATED WITH PRECIOUS METAL. 
Kappa Kappa GAmMaA, Columbus, Ohio. 


Filed Jan. 17, 1930. Ser. 294,877. Pub- 
lished 4 April 29, 1930. 
272,829. CUT PRECIOUS STONES. TuHE 
C. A. Kiger Co., Kansas City, Mo. 
Filed Jan. 9, 1930. Ser. 294,582. Pub- 


e 
lished April 22, 1930. 


272,830. WATCH BRACELETS AND 
STRAPS, FINGER RINGS, BELT 
BUCKLES, ETC. Gpmex Co., Newark, 

Pub- 


Pied a 8, 1930. Ser. 294,514. 


lished April 15, 1930. 


272,884. JEWELRY. JeFrrey JEWELRY Co., 
icago. 


Filed Dec. 14, 1929. 
lished April 29, 1930. 


12,885. FRATERNITY BADGES. LAPEL 
BUTTONS, CUFF LINKS, ETC. ALPHA 
Gamma SIGMA FRATERNITY, Inc., Col- 
lingswood, N. J. 

Ser. 296,845. 


Filed March 5, 1930. 
lished April 29, 1930. 


Ser. 293,666. Pub. 


Pub- 


at 
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273,002. 
FORKS, AND SPOONS. Hosson F.LatT- 
WARB Co., Lansdale, Pa. 

Filed Nov. 11, 1927. Ser. 257,416. 

lished April 29, 1930. 


Pub- 


273,019. (CLASS 21. ELECTRICAL AP- 

PARATUS, MACHINES, AND SUP- 
PLIES.) WattHAm RapIo CORPORATION, 
Lrp., Los Angeles, Cal. Filed May 7, 
1930. Ser. No. 300,095. 


These Registrations Are Not Subject to 
Opposition Act of March 19, 1920, 
Sec. 1 (B) 

Issue of July 15, 1930 


273,045. CALIFORNIA JEWELRY _ AND 
NOVELTY CO., Chicago. Filed March 
5, 1929. Ser. 280,219. 


FLORENTINE 


For Finger Rings one Wedding Rings. 
Claims use since Jan. 1, 1929. 


Trade-Mark Registrations Granted 
Issue of June 24, 1930 


IMITATION PEARLS AND IMI- 
ATION-PEARL NECKLACES. E. F. 
igae aes ie rane Inc., New York 
and Brooklyn, N 
Filed Feb. 6, 1930. 
LISHED APRIL 8, 1930. 


272, =. 


Ser. 295,675. PUB- 


272,066. DIAMOND RINGS. BLugsirp D1a- 
MOND gg age Chicago. 
Filed Feb. 7, 1930. Ser. 295,724. 
LISHED APRIL ® 1930. 


PUB- 


272,069. WEDDING RINGS, DINNER 
RINGS, ENGAGEMENT RINGS, AND 
OTHER FINGER RINGS OF 
PRECIOUS METAL. SHuttizes Bros. 
& Lewis, Dallas, Tex. 








Filed Feb. 8, 1930. po 295,813. PUB- 
LISHED APRIL 8 8, 1930 
“Mixed Infection” in Watches 


(Continued from page 71) 





thing else and the thing which I saw 
first and repaired was only what the 
man had himself broken when he went 
into his watch to repair something else. 

“Been someone in yer watch, ain’t 
they?” This was the sarcastic remark— 
a sure shot often, too, of old man, C. T. 
Gifford of Tacoma. Bless his memory. 
He didn’t have mercy. Justice was 
enough. He always told customers what 
watchmakers were educated and ob- 
tained experienced for—this thing of 
repairing watches. Also he would say 
that he would just charge them $2 extra 
for what “some knife or six-inch screw 
driver had done” that might show up 
when he went into the watch. Pretty 
tough, eh? Yes, certainly, but it made 
lots of his customers think. They 
thought next time. 

“My boy, Jerry can fix a watch as 
good as any watchmaker. Why he just 
poured a little turpentine into that old 
watch of Uncle Jupiter’s and it went 
for nearly six weeks without stopping— 
er well, maybe it did stop sometimes at 
night.” I should think so. But we know 
the axiom about the fool that is born 
every minute. 

Mixed infection, certainly. Jewels 
stuck in with balls of shellac, broken 
springs patched up in all manner of 


SILVER- PLATED KNIVES, 
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ways. Watches just ready to drop to 
pieces when the watchmaker commences. 

“Do watches ever wear out?” said 
Isaiah Hannon. “This one of mine has 
run 16 years without ever having been 
in a watchmaker’s place. I don’t like 
to bring them in to the watchmaker’s 
for fear they will never run after that. 
My dad had a watch just like this and it 
ran for 30 years without only one main- 
spring, but when he took it to the watch- 
maker it never run after that.” 

I took his watch that had run 16 years, 
put a new balance staff and jewels in it, 
took up the end play everywhere, slipped 
two of the train wheels to unworn places 
on their pinions, and did about a full 
day’s work on the watch, a complete re- 
build, simply because running 16 years 
without oil had almost worn it out. Now 
if I hadn’t done this to it the watch 
would have turned out just like his 
father’s did. 

“IT don’t want to start to wearin 
glasses, for grandma said that if you 
once start you will have to keep it up.” 
‘That so? At what age did your grand- 
ma start to wearin’ glasses? I said to 
her. “At about 74, I think.” “Yes, I 
see. Your grandmother must have been 
a very lovely and wonderful old lady,” 
I replied and the day was saved. Mixed 
infection’s what I call it, and believe me, 
boys, and girls, it’s about the worst 
disease we have when it comes to sick 
watches. Now write me a letter telling 
me what you have found. 








ATLANTA, GA. 


Black Bros., for a number of months 
located at 15 Peachtree Arcade building, 
announce that they have discontinued 
their watch repair business. 

James D. Madigan, former manager of 
the Atlanta district of the Gorham Co., 
was recently transferred, becoming man- 
ager of the Chicago district, in place of 
C. W. Niles, who has resigned. The At- 
lanta office of the Gorham Co. was dis- 
continued July 1. 

Among the visitors in Atlanta re- 
cently were: William E. Johnson, 
Anderson, S. C.; P. A. Hughes, Com- 
merce, Ga.; C. A. Whitmire, Griffin, Ga.; 
C. R. Hammond, Gainesville, Ga.; O. E, 
Wells, Monticello, Ga.; Walter Bell, 
Americus, Ga.; H. A. Nooner, LaGrange, 
Ga., and Caspar Lehmann, Lehmann 
Jewelry Co., also of LaGrange, Ga. 

Offices for the Atlanta division of the 
International Silver Co. have been opened 
at Suite 801 Hurt building, this city. The 
Atlanta division of the company, which, 
along with the St. Louis division, has 
just been created, will be in charge of 
Daniel H. Havens, well-known repre- 
sentative of the International Silver Co., 
who has handled Southern sales for the 
company for 28 years. Assisting Mr. 
Havens in his work will be a force of 
16 people—13 on the road and three in 
the Atlanta offices. Nine southern states, 
extending from Virginia to Texas and 
from Tennessee to Florida will be han- 
dled from the new Atlanta office. 
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LEES & SANDER 


Manufacturers would not recommend us to their friends if 
they were not satisfied themselves 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 











PLATING 


GOLD-PLATINUM — SILVER-CHROMIUM 


SILVERWARE 
Repaired, replated and restored like new 
MESH BAGS 
Repaired, replated and relined—Same as new 
BEAD BAGS 


Repaired, relined and remounted 
Advance Estimates furnished if desired. 


SWARTZ & CO. 


10 SOUTH WABASH AVENUE CHICAGO 

















| Watch Dial Service 


All leading watch importers—jewelers and 
watchmakers indorse this service. 


FINISHED, 
DIALS RE-ranrep 
iS Dials Guaranteed Against Tarnishing. 


Raised gold figure dials refinished—missing figures sup- 
plied. Clock and Chronometer dials refinished like new. 


Write for Price List 


P. J. BREIVOGEL 
15 Maiden Lane New York City 

















White @ 


Finish 


Phoenix 


For white gold jewelry. 
Pays the large shop— 
Pays the small shop— 
Ask for Pays the repair shop— 
folder W. 





lewelers Technical Advice Co. 
22 Albany St. New York City 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 











ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 


Refiners and Assayers 


709 Sansom Street, Philadelphia 














A complete line of Rebuilt ELGIN, WALTHAM ané 
other American standard make watches in new cases. 
Hamilton—IlLlinois—Howard—Elgim 21-J. RB. B. 
watches in original cases, at very low prices. Price 
upon request. 

PLONSKY & GREENBERG 
76 Bowery Tel. Dry Dock 7568 New York Oity 


G-REBUILT WATCHES, 















™ Protection Ring Guard 


Has no points to catch or scratch. 
Easy to put on—6 sizes. 
Made in all colors, 14 Kt. 


The Lion Safety Pin Clutch Co. 





20 W. 22nd St. New York 
Method Patented May 7, 1929 
Pat. Feb. 20, 1917 No. 1712276 Pat. May 25, 1920 

















